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Leaders Consider Desirability of 
> Trade Practice Code for Industry 


| Chases for Leadedite for Other Industries Not sq 


Well Operated Seen in Government Measure 
Now Pending 


Washington, 
sales of automobiles rocketed straight upward in April, 
topping those of April, 1932, by around 33,000 units and 
attaining the highest figure since last June, according to 
figures just released by the Bureau of Census. Both trucks 


and passenger cars participated in the s sensational increase. 
That the uptrend was more than ¢-—— _ 
just seasonal is clearly shown in the | 


fact that wile te sates of this | TRADE ASSOCIATIONS 
the same, the recent April increase | TO PLAY MAJOR PART 
IN BUSINESS RECOVERY 


over March was more than twice | 
that registered in April, 1932, over 
the preceding month. 

Canadian factory sales were also} 


May 26.—United States manufacturers’ | 


New York, May 26.—With the early enactment of the 
— | administration’s national industrial recovery act virtually 
Waterbury, Conn., May 26.—The| assured, automotive leaders are manifesting greater con- 


ee eee, | cern as to the effect which this legislation will have on their 
|the automotive field continues to | | SRemesey. inc . 
brighten as more parts, tool and) ule the administration spokess 
| accessory makers join the parade of | SALES, EMPLOYMENT men have declined to ne = 
those reporting better business. selves, the atmosphere as been 
The American Brass Company, GAIN CHEER DEALERS — a. by — 
| this city, has set a standard maxi- ; conterences which representatives 0 
|mum week of forty hours for all IN CHICAGO SECTION | tne automobile industry have had 
factory employees, necessitating the ait | with various individuals who par- 
| hiring of more men. | ticipated in drafting the measure, 
The Hendey Machine Conan | Chicago, May 26.—Chicago auto-| Asked whether the adoption of a 
and The Torrington Company, both | mobile trade leaders today welcomed | trade practice agreement or code by 


very strong for April, although their | 


percentage increase did not equal 
that of the United States. 

Total April factory sales in the 
United States amounted to 181,029, 
as against 118,609 in March and 
148,326 in April, 1932. This included 
153,330 passenger cars, 27,308 trucks 
and 391 taxicabs. The March totals 
included 99,885 passenger cars, 18,064 
trucks and 660 taxicabs. The totals 
of April, 1932, included 120,906 pas- 
senger cars, 27,389 trucks and thirty- | 
one taxicabs. 

Sales for the first four months of 
1933 amounted to 536,507 units and 
are appreciably ahead of the 504,047 
recorded for the first four months 


(Continued on Page 2) 


AUSTIN ANNOUNCES 
NEW BANTAM MODEL 
WITH MANY REVISIONS 


Butler, Pa., May 26.—Closely fol- 
lowing the announcement of the | 
American Austin Car Company of | 
an increase in price, together with | 
the adoption of the five-day week, 
with an increase in hourly wages | 
for employees, comes the introduc- 
tion of a new model of the Bantam 
car. 

This new series, known as 3-75, | 
being the third series of the 75-inch | 
wheelbase, has been revised to more | 
closely follow American practice. 
The front end of the engine has} 
been changed, due to the adoption 
of the belt-drive for the generator | 
as well as the fan, in accordance 
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WILLYS AID GROUP 
TO SELL SECURITIES 


| 


Toledo, O., May 26.—Liquidation 
of securities held by the Willys- | 
Overland Mutual Aid Association 
has begun here to allow distribu- | 
tion of the assets of the association | 
to the 5,200 employees who had| 
been qualified as members at the 
time the Willys-Overland plant went 
into Federal receivership. 

Attorneys Clyde Deeds and Ben} 
Neidlinger, counsel for the em- 
ployees, have announced that legal | 
entanglements have been cleared up 
so that the liquidation can proceed 
unhampered. 

Thus far more than $75,000 has 
been realized from a partial liqui- 
dation with a claim against a closed 
bank yet to be sold. It is expected 
that approximately $200,000 will be 
realized when liquidation is com- 
pleted. 


| 





|}in May. 


of Torrington, have recently an- 


Detroit, May  26.— Automotive | nounced increased orders and per- | 


| trade associations are scheduled to | 


jsonnel. The Hendey company 
| a major part in the general} pyilds machine tools, lathes and 
cooperative movement to be inaugu-| shop maintenance equipment anc 


rated in all industries with the pas- 


The Torrington Company produces 
sage of President Roosevelt’s indus- | . , . 


wire spokes. 
The Casco Products Corporation, 
| Bridgeport, manufacturers of acces- 





(Continued on Page 4) 


trial rehabilitation program now be- | 

fore Congress. 
Executive heads of the industry's | 

mational trade associations are | 

ee laying the groundwork for! 

j ent rely new activities which in the | 

| past have of necessity been treated | HUPP SHIPMENTS 

with a “hands off” policy. | 

| This is indicated by the recent | INCREASE IN MAY 

comments of E. P. Chalfant, execu- | 

tive vice-president of the National | heey pale: 

Standard Parts Association in one| Detroit, May 26.—Hupp  ship- | 

of a series of “Timely Messages,” | ments for May will be better than) 

going to N. S. P. A. wholesalers and | | for any month since April, 1932, ac- | 

manufacturers. He says: | cording to figures just released by 
“For forty years American indus-| Rufus §S. Cole, vice-president in 

try has been restricted by legal limi- | charge of sales, who states that ship- 

tations in enforcing codes of ethics,| ments for the month of May up to 

forming agreements between manu-/|the 20th, show an increase of 42 

facturers, wholesalers and retailers,| per cent. over shipments for the 

establishing fair prices by agree-|same period last month, 

ment, controlling production, main- “Actual deliveries of Hupmobiles 

taining uniform wage scales and|to buyers for the four weeks ended 

many other constructive practices|May 20, compared with the four 


(Continued on Page 4’) (C ontinued on Page 4 4) 


JUNE OUTPUT SEEN AS CLOSE 
TO 200,000 VEHICLE UNITS 


No Signs of ait in i Have as Yet 
Appeared; Big Three 
Buy Steel 


Detroit, May 26.—As we near the end of May, two facts 
stand out in automotive industrial conditions: the predicted | 
200,000 vehicle units production predicted by Automotive 
Daily News at the beginning of the month will be reached, 
and June gives every indication of continuing this production 
rate for at least part of its career. 

The big production trio of Chev- ®—--—— 
rolet, Ford and Plymouth have 
placed steel releases on a basis that 
indicates a continuance of the 
present rate of activity into June. 

Almost every plant in Detroit did 
far better than it had anticipated 
Plymouth has been run- 
ning full speed ahead all month, 


Oakland, Cal., have exceeded pre- 
liminary estimates. 

Olds and Buick 
{going great guns during May. The | 
| Packard plant is running six days 
}a week at the present moment and 
activity there is at a higher rate 


Our readers will recall that Auto- 
motive Daily News at the beginning 


have both been | 


than it has been in many months. | 


On one day this company produced 
1,800 units, the greatest output it 
has achieved in any one day. Pon- 
tiac turned out approximately 2,000 
more cars than it had expected to 
do. Chevrolet has not only built 
more cars at its Flint plant, but all 
the assembly plants—Tarrytown, 


N. Y.; Atlanta, Ga.; St. Louis, and 


the industry for the month would 
probably reach 210,000 units. 
is every reason to believe that this 
prophecy will be turned tnto fact 
when the actual figures for the 
month are announced. June should 
jreach 200,000, or very near that 
| mark, 








'of May predicted that the output of | 
There | 


| the newest indications of improve- 
| ment in sales and employment, in | 
|the form of figures covering the 
| Middle West, just reieased by the 
| Federal Reserve Bank of Chicago, 
| particularly since the statistics are 
|in line with the upturn being ex- 
perienced in this city. 


On the subject of employment, 


gains recorded by manufacturing 
industries. It is stated that the 
sharpest rise came in what is la- 
beled the vehicle group. 

The Chicago Federal Reserve 
| Bank announces, in connection with 
its survey of motor car sales in the | 
Middle West, that retail sales of 
new cars increased 23.5 per cent. in 


cent. over April, 1932. 

Wholesale distribution of cars was 
34.8 per cent. ahead of March and | 
22 per cent below April of last year. 

In the matter of inventories, the | 
stocks of new cars on hand were 
| 13.3 per cent. greater on April 29 
than 
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| 
ot IN WILLYS 
STOCK BRINGS HOPE 


TO PRESENT HOLDERS, 


| 


Toledo, O., May 26.—Unprece- 
dented trading on the New York 
| Produce Exchange in common stock 
of the Willys-Overland Company, 
which started with the announce- 
ment that relisting on the New York 
Stock Exchange would be sought, is 
interpreted by observers here as an 
indication that holders of the stock 


| contemplated reorganization plan. 


The recent activity of the stock, 
| they say, points to this probability, 
| despite the fact that ordinarily it is 
| extremely doubtful if the holders of 
}common stock would have 
equity in the property of the com- 
pany. 

It is pointed out that the com- 
|}pany owes in taxes to the state, 
|county and_ city approximately 
$500,000, whic his first lien against 
|the property. Furthermore, the 
company failed on September 1, 
1932, to make any sinking fund pay- 
|}ment on $2,000,000 of 6%2 per cent. 


| bonds, and the whole issue, plus ac- 
crued interest from that date, now 
is due, it is said. 
|said that more than $1,500,000 in 
accumulated interest on 126,217 
shares of 7 per cent. preferred stock 
now stands. Also there is due to 





(Continued on Page 2) 


the report makes known that wage | 
payments increased 6 per cent. in | 
April over March, with the principal | 


April over March and gained 3.6 per 


at the close of the preceding | 


| probably will be considered in any | 


In addition, it is | 





| tributorships, 
any | 


the National Automobile Chamber 
of Commerce, as the trade associa- 
tion representing the automobile ine 
| dustry, would be required or consid- 
|ered desirable, proponents of the bill 
| indicated that the chamber would 
| not be compelled to sponsor such an 
| agreement except in the event that 
{complaints were fited with the Presi«- 
dent that labor in the motor ine 
| dustry was being treated unfairly 


|}and these were substantiated by 
| him. 
However, it was considered that @ 


trade code would be desirable shoul 

leaders of the industry agree tha 

| there are trade practices which they 
would like to see corrected, or to 
provide an example of leadership to 
other industries which are not 50 
| well operated. 


N. A. C. C. Fully Represents 
the Industry 


While non-members of trade ‘as- 
sociations might not be required to 
| confor m to trade codes adopted by 
their respective groups, it was con- 
sidered likely that all automobile 
concerns would be held to any trade 
agreement adopted by the motor 
chamber because this organization 
is so representative of the entire ine 
dustry. 

As a practical matter, though, it 
was recognized that any important 
outside interest would be fully con- 
sulted before such agreement would 
be approved. 

The consensus of unofficial opin- 
| ion was that there is nothing in the 
j}act which would require employees 
of the motor industry to become 
members of the American Federa- 
tion of Labor—any other national 
| labor organization—or, for that mat- 
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PIERCE-ARROW ADDS 
TWO MAJOR OUTLETS 


Buffalo, N. Y., May 26.—The signe 
ing of two major Pierce-Arrow dis- 
the Faunce Motor 
Company of Pittsburgh and Rice 
Motors, Inc., of Cincinnati, was an- 
nounced today by Roy H. Faulkner, 
Pierce-Arrow’s vice-president itt 
charge of sales. 

Although final negotiations were 
just completed this week, both of the 
new organizations are prepared to 
stage formal openings next Sunday 
and have already placed their stock 
orders with the Pierce-Arrow fac+ 
tory. Incidentally, the Cincinnati 
|firm sold a new Pierce-Arrow car 
within a few hours after signing the 
contract, 

Both organizations for years have 

been leading automotive merchants 
in their respective cities. W. V. 
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of 1932. Analysis of these totals 
shows an increase in sales of pas- 
genger cars and taxicabs and a drop 
of somewhat more than 8,000 units 


in truck sales. Thus sales for the 
first third of this year included 


452,876 passenger cars, 82,423 trucks | 


und 1,208 taxicabs. Sales for the 
same period of 1932 included 413,022 
passenger cars, 90,798 trucks and 227 
taxicabs. 

Canadian factory sales for April 
¢ mounted to 8,255, according to fig- 
ures furnished the Census Bureau 
by the Dominion Bureau of Statis- 
tics. This compares to 6,622 in 


March and 6,810 in April, 1932. The 
cars and 1,298 trucks, as compared 
to March totals of 5,927 passenger 
lcars and 705 trucks. Sales for 
April, 1932, included 5,660 passenger 
| cars and 1,150 trucks, 

Canadian sales for the first four 
months of 1933 were somewhat be- 
low those of the 


|against 24,336 in 1932. The totals 
| for the first four months of this 
year included 18,830 passenger cars 
land 2,713 trucks, as against 19,870 
| passenger cars and 4,466 trucks for 
'the same period of 1932. 


Trade Practice Code 
Considered for Industry %.i:.c7e.cpisio, 2 


(Continued from Page 1) 


ter, of A company union. 
i Was understood that in connection 
with any trade practice codes affect- 
ing labor conditions, 
would be required to negotiate with 
representatives of their employees 
who would be selected and authorized 
to act by the employees, themselves. 


Used Car Trading May Be Affected | 


Opinion differed on the question 


of whether or not the industry or | 


its dealers would be permitted to 
organize trade associations and agree 
upon fixed trade-in allowances for 
used cars. One man thought not 
and called attention to the fact that 
witnesses appearing in behalf of 
the recovery act have specifically 
avoided any discussion of the ques- 
tion cf price-fixing. He agreed, how- 
ever, that while the measure 
mitted such agreements, it was un- 
likely that the adminisiration would 
ever seek to fix the prices of com- 
modities to consumers. 

Others thought that such an 
agreement would be possible on the 
ground that it would not involve 
price-fixing but 
termine an element in the final 
price just as agreements on hours 
of labor or wages would be factors 
in the final price. 

It was suggested that if the trade- 
in allowance schedule had a certain 
flexibility such, for example, as a 
different allowance for mileage in 
models of the same year, it might 
be found acceptable. 

Final discretion on these and 
other problems affecting the motor 
industry will lie with the adminis- 
trator named by the President. 

Gen. Hugh Johnson, whose ap- 


po:ntment to the post appears cer-| 


tain, is known to consider that the 
test of the act will depend on 
whether or not its enforcement pro- 


a EES 


1 


| 
| 
| 





feature UNUSUALLY COMFORT- 
ABLE ROOMS, 


employers | 


per- | 


would simply de-| 


lillness. For 
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| Unless it does, obviously it would 
ibe difficult to extend employment, 

raise wages or increase purchasing 
| power. 


ACTIVITY IN WILLYS 
STOCK BRINGS HOPE 
TO PRESENT HOLDERS 


(Continued from Page 1) 
firms which supplied materials to 
the company an undetermined but 
large amount of money. 

Observers say that the total of all 
these debts is well $4,000,000 
and must be satisfied before com- 


over 


mon stock holders could be ccnsid- | 


ered in any organization plans 


preferred debtors mentioned above. 
Any plan which will permit the 


common stock holders equity will 


be invaluable in building up good | 


will, since the stock is held by ap- 
proximately 20,000 widely-scattered 
persons, it is pointed out. 


PIONEEFP. DEALER DIES 

New Haven, Conn., May 26.—Wil- 
liam A. Kirk, 73, pioneer automobile 
dealer, died May 2? after a long 
thirty years he had 
been proprietor of Kirk’s Garage, 
Crown Street, now a Marmon deal- 
ership. 


present century. 


DeWITT OPERATED HOTELS 
ARE LOCATED IN THE HEART 
OF THEIR RESPCCTIVE CITIES 


1050 ROOMS ALL WITH BATH 
RADIO IN EVERY ROOM 


1000 ROOMS. ALL WITH BATH 
“IN THE HEART OF THE LOOP” 





April totals include 6,957 passenger 


same period of | 
| 1932, amounting to 21,543 in 1933, as | 


| ken-Detroit 


| Co.; 
Truck Company; Major H. A. Nis- | 
Lieut. | 


He foresaw the future of | 
the automobile business during its | 
infancy and handled the old Pope- | 
Hartford in the early years of the | 


| Corporation; 


| eral Motors Corporation; L. V. New- 


|R, Teetor, Perfect Circle Company; 





650 ROOMS. ALL WITH BATH 
RADIO IN EVERY ROOM 


@ The MAYFLOWER | | 


450 ROOMS, ALL WITH BATH 
RADIO IN EVERY ROOM 


| 
| 


THE FINEST OF 


Blt, FOODS AND RATES STARTING AT 
$250 SINGLE, $3.50 DOUBLE 





| Atlantic Refining Company; O. C. 
| Bridgeman, 


6,500 AUTOMOTIVE 
EXPERTS EXPECTED 


New York, May 26—More than 
6,500 automotive experts are ex- 
| pected to attend the International 
Automotive 
sponsored by the Society of Auto- 
motive Engineers in Chicago from 
| August 28 to September 4 inclusive, 
during A Century of Progress Ex- 
position. The congress will meet at 
ithe Palmer House. 

The meeting, embracing some 
twenty-six separate sessions, will be 
| devoted to all phases of automotive 
development: Automobiles, commer- 
| cial vehicles, motor boats, airplanes, 
| lighter-than-air craft, Diesel en- 
gines, transportation, production, 
operation, maintenance, fuels, lubri- 
cants, research and standardization. 

The Sponsorship Committee, 
which will start functioning tomor- 
row, includes Fred M. Zeder, vice- 
president in charge of engineering 


of Chevrolet Motor Company; E. A. 
Johnston, director of engineering of 
International Harvester Company of 





‘ } ° s 
However, | duces the sale of more automobiles. | America; L. V. Newton, automotive 


| engineer of Byllesby Engineering & 
| Management Corporation, 


baker Corporation of America. 

According to Dr. H. C. Dickinson, 
| president of the Society of Auto- 
motive Engineers, 
|}of more than 2,000 automotive 
|} manufacturing concerns are ex- 
| pected to be present. 
| who will take part in the presenta- 
| tion and discussion of papers are: 





| L. H. Pomeroy, Daimler Company, 


|Ltd., England; Georges Broulhiet, 
Paris, France (invited); Prof. Dr. 


Ing. A. Loschge, Technische Hoch- 
schule, Muenchen, Germany (in- 
vited), and other prominent foreign 
engineers; C. F. Kettering, Genera] 
Motors Corporation; E. C. Elliott, 
president Purdue University; Dan- 
iel Willard, Baltimore & Ohio Rail- 
road; L. C. Lichty, Yale University; 
David Beecroft, Bendix Aviation 


oe : | Corporation; J. C. Hunsaker, Good- 
which must be satisfactory to the | 


year Zeppelin Corporation; W. B. 
Stout, Stout Engineering Laborato- 
ries; E. P. Warner, McGraw-Hill] 


National Advisory Committee for 
Aeronautics; Col. H. W. Alden, Tim- 
Axle Company; 


Moss, George Washington Univer- 


| sity; J. F. Winchester, Standard Oil 


Company of New Jersey. 
Clinton Brettell, R. H. Macy & 
Pierre Schon, General Motors 


ley, Ordnance Department; 
Col. Brainerd Taylor, Quartermas- 
ter Corps; Joseph Geschelin, Auto- 
motive Industries; W. E. John, New 


York city; George Crouch, H. B. 
Nevins, Inc.; M. C. Horine, Inter- 
national Motor Company; B. B.| 


Bachman, The Autocar Company; 
V. P. Rumely, Detroit; F. W. Ceder- 
leaf, Buick Motor Company; W. F. 
Wise, Ex-Ce]l-O Aircraft and Tool 
A. J. Scaife, White 
Motor Company; F. C. Horner, Gen- 


ton, Byllesby Engineering and Man- 
agement Corporation; C. D. Winan, 
John Deere Tractor Company; Fred 
Faulkner, Armour & Co.; J. M. Orr, 
Equitable Auto Company; T. C. |! 
Smith, American Telephone & Tele- | 
graph Company; L. P. White, Cities | 
Service Company; J. B. Macauley, | 
Chrysler Corporation; C. L. Cum- 
mins, Cummins Engine Company; J. 
E. Wild, United American Bosch | 
Corporation; K. T. Keller, Dodge 
Brothers Corporation; J. B. Fisher, | 
Waukesha Motor Company; H. L.| 
Horning, Waukesha Motor Com- 
pany; D. D. Robertson, Wilkening | 
Manufacturing Company. 

R. F. Anderson, Auburn Automo- 
bile Company; N. H. Manning, 
Briggs Manufacturing Company; R. 


J. P. Stewart, Vacuum Oi] Company; 
W. T. Fishleigh, Detroit; J. B. Hill, 


Bureau of Standards; 
D. P. Barnard, Standard Oil Com- 
pany (Indiana); J. M. Crawford, 
Chevrolet Motor Company; L. P. 
Kalb, Continental Motors Corpora- 
tion; Alex Taub, Chevrolet Motor 
Company; Hamilton Foley, Pitts- 
burgh Screw and Bolt Corporation; 
R. N. DuBois, Continental Aircraft | 


Engine Company; F. L. Prescott, King Fish. 


United States Army Air Corps; 
richard Rhode, Nationa] Advisory 
Committee for Aeronautics; 
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April Production Was 


189,284 Vehicle Units 47 caicaco concress 


Engineering Congress 


and D.} 
|G. Roos, chief engineer of Stude-| 


representatives | 


Among those | 


| Publishing Company; G, W. Lewis, | 


F. A. | 
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Oust the King Fish 





Via New York 


By Will Callahan 
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M* NEW BOSS, Mr. Chris Sinsabaugh, cabled me from 

Chicago this morning to the effect that if, through 
“uncontrollable circumstances,” he was unable to get back 
to Detroit in time I should pinch hit for him in writing 
Sparks from Detroit. Chris (Mr. Chris to me) has been 
out in the Windy City with Alfred P. Sloan, Jr., president 
|of General Motors, and other dignitaries of industry dedicat- 
|ing the General Motors Exhibit at the Century of Progress 
Fair. From what I gather out in these sand dunes by the 
|sea this fair really should have been tagged the Automotive 
Progress Exhibition. 























+ + */” 

NATURALLY I WOULDN’T attempt to kid the cus- 
tomers that these Sparks were written by Chris Sinsabaugh. 
I am afraid that readers might worry that Chris had eaten 
something in Chicago that didn’t agree with him if I did 
attempt it. Also I’d feel like the frog that that original 
columnist, Aesop, wrote about. This frog envied the size of 
a bull which pastured in the neighboring field and wished to 
be as big himself. To accomplish this he blew out his girth 
until he burst. 





k ok * 

AMONG THE SPARKS via New York is the item that 
Plymouth production on May 23, set a new all time high 
record in Plymouth history. The output totaled 1,800 units 
and marks the second time within a week that this company 
has reached a new all time high. 


* tk 


* ‘ 

EMPEROR of TAXMANIA, Gov. Herbert Lehman of 
New York, recently approved the Gross Retail Sales tax in 
the principality which surely deserves the title “Gross,” so 
'far as automobile dealers are concerned. Dealers in this 
state this afternoon are meeting with Gov. Lehman’s tax 
commission who bears the prophetic name of Mark Graves, 
in an effort to get relief from this measure. Many dealers 
here feel that the new tax may mark the grave of many 
dealers so far as profits are concerned and give an example 
prepared by Eifert and Schmalzl, as follows: Under the new 
law the dealer sells a new car priced at $1,000. On this sale 
he pays $10 tax. To complete the sale, however, he accepts 
a trade-in for which he pays $500. After holding the 
trade-in a few weeks or perhaps months he resells it for 
$300, for which he pays $3 tax. In this way he pays a tax 


of $13 and actually has received in cash only $800. 
* * 


MY OLFACTORY ORGANS are not as satisfactory as 
they might be, due to the spring, but I would have sworn 
that I was down at Cape Cod after reading Chris’ protesta- 
tions of “uncontrollable circumstances” which might delay 
him, particularly when I find that his secretary in Detroit 
has sent me his mail to help me in writing Sparks. But it 
was a good hunch and as a result I can pass along a predic- 





| tion by Bill Stout, head of the Stout Engineering Labora- 
| tories in Detroit, on future racing at Indianapolis. Says Bill: 


“It is my belief that within three years the Indianapolis 
Speed Race will be won by an enclosed, streamlined car. With 
2 knowledge of streamlining of automobile bodies progress- 
ing as rapidly as it is; since we know the tremendous drag 
behind the open cockpit and driver of present types of racing 
cars, and since we are learning how to add stability on the 
turns by aerodynamics in the car body, I cannot see but what 
increased performance with less horsepower is going to force 
these designs to the front. If it were only for the saving of 
fuel for a given speed, the idea is still worth while.” 

* * bd 

ONE OF THE THINGS that has the industry all agog 
these days is the operations of industry in general under 
the new Industrial Recovery Act. Under this measure the 
road will be open for all co-operators who wish to co-operate. 
It will be one great brotherhood-of-the-sea - - - minus a 


ok Ed *%* 


WELL, I GUESS that’ll about make a column and like 


J. A.| the old hen who had been trying to hatch eggs from the top 





Roche, United States 
Corps: 


Army Air 


‘of the chimney I guess I better get down to my work. 
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Retail Salesmen 


| OMAHA USED CAR 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this\is your department. 


sion of the industry. 


Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 
Dealers read this page. 


Give us the benefit of your reactions on 


these problems that affect the work! of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


AS ONE DEALER SEES THE USED 
CAR PROBLEM 


By WILLIAM B. GRISCOM, 

President the Griscom Motor Company, Austin Distributor | advertising and on the window of 
in Philadelphia 

Too much has already been written concerning the used 

car and its problem; too many plans evolved and sugges- 





tions offered that are never carried out. 





To our way of 


thinking, more should be done and less said about this prob- 
lem both by dealers and by the factories. 


The first quarter of 1933 has prob- 


ably seen more constructive action 
taken by the dealers themselves than 
ever before 
industry. Economic conditions and 
unforgettable experiences 
forced dealers to be more 
with used cars. 
plans and suggestions have fallen 


careful 


on deaf ears, dealers have been over | 


anxious to sell new cars, believing 
that net profits existed solely in a 
large volume of new car sales. We 


have had too many individualists in | 


the retail business, none of whom 
have cared to follow a leader. To- 
day most of our so called individual- 
ists are out of business and the 
remainder must, out of actual ne- 
cessity, follow the rules of good 
business Management and either 
trade carefully or follow their over- 
anxious competitors to bankruptcy. 

Under existing conditions, 
factory that has the courage 
the necessary dealer organization to 
carry out a sound workable used 
car plan will be universally success- 


ful »n the working of such a plan} 


today. 

Primarily the success of any busi- 
ness depends on the net profits 
derived from carrying on that busi- 
ness. In other industries business 
organizations feel that they must 
make profits on all merchandise 
sold. This is equally true of an 
automobile dealer’s business. An 
aciual net profit should be made 
every month on all merchandise 
sold. Not only on new car sales, 


but a net on used cars, service and | 
We do not mean! 


paris as well. 
merely a misleading gross, which 
does not take into consideration and 
does not fully cover such incidentals 
as reconditioning expense, 


costs and departmental overhead. 


A dealership, no matter what size, | 


should be divided into as many 
acpartments as there are kinds of 
merchandise or services sold, such as 
new cars, used cars, parts, service, 
etc. Each one of these departments 
must siand on its own feet and must 


in the history of the} 
have | 


Heretofore factory | 


selling | 
! 


show an actual net profit each! 
month. If no net profit exists in 
a certain department, the cause 


should ke promptly lecated and cor- 
rec’cd; or, if impossible to locate 
and correct, the department should 
be discontinued. In other words, if 
a Coo’er tails to make money in any 
ccrisin department, he should cease 
hand! that particular kind of 
m-irchandise and turn that part of 
his business over to some outside 
orzanization better qualified to 
handle it than himself. The writer 
knows of several car agencies oper- 
ating successfully without a used 


Ww 


car department or without a service | 
of one} 


department. He knows 
organization who made over $20,000 
net profit last year, without either 
service or used car departments. 
The writer has had personal ex- 
perience, handling two different 
lines of medium priced cars where 
the average new car gross was well 
over $200. We always thought the 


lose a certain amount of our new 
car profits on used cars. More often 
than not, this practice led to losses 
in other departments of the busi- 
ness. We are now handling the 


| reconditioned, 





lowest. priced car made in America, 
|/namely, the American Austin. Quite 
naturally, we cannot expect our new 
;car gross to absorb any 
losses; if we did we would soon be 
swamped with used cars traded in, 
as our car is proving very popular 
in these trying times. Since taking 
over the Austin exclusively we have 
established an iron-bound policy 
that all trades must be priced low 


} 


(Continued on Page 4) 


THESE DEALERS DIFFER. BUT 


ALL REPORT 


any | 
and | 


or a gain in financed sales 
business. 

The fact is that two dealers in 
jadjacent communities have been 
doing a big May business, yet one 
had a majority of financed sales. 
The other reports that out of six- 
teen recent sales, fourteen have 
been all cash. 

Ashley B. Dunbar, president of the 
Dunbar Motor Corporation, Olds- 
mobile and Chevrolet dealer in Jer- 
sey City, reports the much waited 


for increase in automobile sales has | 
states | 


finally come. Mr. Dunbar 
that his firm is having the biggest 
year of its history in Oldsmobile and 
Chevrolet sales. His firm made a 
total of twenty-seven sales in the 
last four days. In all his automo- 
bile experience he has never seen 
such enthusiastic buying as is being 
shown by the public at this time, 
he said. 

Another good sign of the recovery, 
according to Mr. Dunbar, is the 
number of time sales being regis- 
tered. When people start buying 
and pay for their purchases through 
the time payment plan, that is the 
one thing that shows confidence. 
“For the past three years,” he said, 
“we have been running approxi- 
mately 60 per cent. cash deals. This 
has been reduced in the past month 
to approximately 40 per cent. cash 
and 60 percent. through the finance 
company.” This, together with the 
people who are having their cars 
repainted and re- 
paired, are the things that make Mr. 
Dunbar believe that the automo- 
bile industry has started and that 
closely on its heels will be the gen- 
eral recovery of all business. 

On the other hand, Joseph Joyce, 
manager Hufnagel Chevrolet in 
North Bergen, sees in the increased 
number of cash sales that public 
confidence is being restored. 
says that the bank moratorium and 


taught the public a lesson. Cash 
sales, according to Manager Joyce, 


does not mean that people would | Bendix Cowdrey Company will be| two years we moved into a small | months, of 64 per cent. 


used car | 


By A. BRUCE COOK 
There is a difference of opinion on the part of the new 
car dea'ers in this section as to whether an increase in sales 


He | 





DEALERS ORGANIZE 


Omaha, Neb., May 26.—A new or- 
ganization has been formed by the 
Omaha used car dealers to be known 
as the Auto Dealers’ Association and 
its purpose is to promote the gen- 
eral sale of used cars. Officers are 
Harry White, president; Charles 
Senderhauf, vice-president, and A. 
C. Nelson, secretary-treasurer. The 
association reached a membership 
of seventeen during its first week 
| of existence. Most of the members 
| have been in business in Omaha for 
| ten years or more, with three mem- 
bers in business for more than 
twenty years. 

The organization has adopted an 
emblem which is to appear in all 


}each member's establishment. A 
| series of advertisements is being run 
|in the Omaha newspapers carrying 
the information that “the Auto 

Dealers Association is comprised of 
|Omaha’s leading independent used 
j}car dealers—formed for the express 
| purpose of conveying to the used car 
|buyer who these dealers are; how 
| their business is conducted; why you 
may be assured of a Strictly fair 
'deal from a member, etc. 

“Each and every member of the 
Auto Dealers Association is and in- 
dependent used car dealers who 
buys and sells used cars and who | 
| maintains a shop for reconditioning | 
| purposes. Each member is pledged |! 
| to honesty and fair dealing and | 
| must live up to a strict code of busi- | 
|/ness ethics which assures you as a 
| purchaser a fair deal.” 


SALES GAINS 


presages a return of normal 


. 


| have decided to enjoy their money 
and are still thrifty enough to want 
to buy at rock-bottom price. 


The inerease in business at the 
Hufnagel establishment has brought 
| such a rush of virgin buyers that | 
| the concern last night had but five 
| used cars on hand, the lowest used 
car stock for this company in more 
| than a decade. 
| Not only in nortiicrn New Jersey 
but also from the southern section | 
comes the reports of increased sales. 

A steady improvement in the au- | 
| tomobile business is looked for from | 
|now on by DeMotte Eggie of Eggie | 
| & Son, Camden, dealer, who de- | 
| clares that his company’s business | 
| has been growing steadily since the | 
new Ferd was put on the market. 

“The used car business is also 
| better than it has been for a long 
| time,” said Mr. Eggie. 

The Woodbury Motor Sales Com- 
;pany of Woodbury has been ap- 
| pointed dealer for Studebaker and 
|Rockne. The company is composed 
\of George Wright and Thomas 
Miller, both of whom have becn en- | 
;}gaged in automobdile sales work in 
|Camden for ten years, 

The new concern maintains a 
ifully equipped repair shop uncer 
|the direction of Mat Wunsch, fore- | 
}man. A lively business has been | 
;enjoyed by the company since its 
|starting, and both Wright and Miller 
are optimistic concernine the future 
of automobile sales in this section | 
|of the state. 

P. D. Massoline has moved his | 
;showroom into his own building on 
the boulevard, corner of Sones | 
Avenue, Jersey City, where a com- | 
|plete display of Studebaker and | 
|Rockne models are being shown. | 
|The service station wil] remain on | 
;Communipaw Avenue. 
Wheels, Inc., is located in new 


|headquarters at 234 Central Ave., | 


| the resultant reopening of banks | Newark, where the B-K power brake | buildings, sold cars from that point, 
proper way to make profits was to} | 


the 
and the 


|division of Bendix Aviation, 
|Bendix Brake Company 


| day’s time was considered a record. 


| years was an organization of con- 
siderable merit. 


| manage such activities as hill climb 
| contests, 
ossist 


|gansett Park in Providencc. 


This Is Your Page 


e 


| OUR LEADING DEALERS 


And How They Got That Way 





A series of brief biographies of outstanding motor car 
and truck merchants. 











HOWARD L. RICE, 

Treasurer of the Foss-Hughes Company of Rhode Island, 
Distributor of Pierce-Arrow, Studebaker and Rockne Cars. 

Howard L. Rice of the Foss-Hughes organization can 
certainly claim a place in the ranks of “veteran” automobile 
dealers, since he entered the field in 1902, when the auto- 
mobile was still a staggering infant and bicycles were more 
important to the sales department than the new “horseiess 
carriage.” . - 

Mr. Rice has been good enough to 
give Automotive Daily News a 
sketch of his long and successful 
career. And we herewith introduce 
Mr. Rice of Foss-Hughes: 

“Have been actively engaged in 
the automobile business since June 
of 1902. At that time, went to work 
for the Pope Manufacturing Com- 
pany of Hartford, Conn., who cper- 
ated a branch here in Providence 
At that time, the bicycle was the 
principal product of the Pope Com- 
pany, as the automobile business | 
was just getting under way. My 
first contact with the automobile 
covered the Toledo Steamers and 
the Pope Toledo gasoline motor put 
out by the Pope Motor Car Company 
about that time. 

“At that time, the Pope Manu- 
facturing Company handled the 
Pope products and were dealers for | 
the old curved dash Oldsmobile and 
the one lunged Cadillac, as well as 
the Waverly Electric made by the 
Pope Motor Car Company of Indian- 
apolis. My first automobile sale was 
a Waverly Electric and the first 
gasoline sale was the one lunged 
Cadillac. 

“These were the days of the old 
single cylinder air cooled Knox, 
single cylinder Pope Hartford and 
Cadillac, single and double cylinder 
Pope-Tribune and vertical motor 
under the hood in front and all the 
other old timers. These were the 
automobiles that I drove and sold 
in the days when a trip from Provi- 
dence to Boston and back, a dis- 
tance of about ninety miles, in a 





% 


HOWARD L. RICE 


and increased from time to time as 
| our business warranted. 

| “In 1928 I formed a new company 
;}and purchased the entire interests 
and property of the old Foss-Hughes 
|Company and since that time have 
| been operating the present com- 
pany, known as the Foss-Hughes 
1Co. of R. I. 

“In July and August of last year 
|}we added the Studebaker and 
| Rockne lines to Pierce-Arrow, which 
| brings us up to date. As a Pierce- 
| Arrow dealer, we were fortunate in 
beiny one of the lucky ones and 
have always enjoyed an excellent 
business. The conditions of the last 
two years have naturally affected 
us very severely, but we now seem 
to be on the up again, and I am 


“In November, 1905, the Pope 
Manufacturing Company closed 
their branch here in Providence and | 
the local dealer for the Franklin | 
ear took on the dealership for the} 


Pope-Toledo, Pope-Hariford a ; 

= ct ag al 7 joined thi - locking forward to excellent returns 
; eee , ; : a he improve condition: rom 
ganization and that gave me an and mae d ndtions fro 
learly Franklin car with its motor |"°¥ ©: 


under the hood at right angles to 
the frame as something else to op- 
erate and sell, The experiences 
during this period were very inter- 


MAY SALES OF NEW 
CARS AHEAD OF ’31, 


esting. 
veces, ed, © less) copsntention SAYS THIS DEALER 


mobile Club, which for a great many 
By L. D. BRAY 

St. Louis, Me., May 26. — G. M. 

Berry, president of the Berry Moter 
Car Company, Packard distributor 
in St. Louis, says that he has now 
delivered 25 many new cars at re- 
tail as he did for the entire month 
| of May last year. 

“For several da‘’s now,” Mr. Berry 
declared, “we have been selling a 
new Packard every day. While this 
is not bie business, it is Such a defi- 
nite improvement that it en- 
couraging and werthny of comment. 


As chairman of 
their Runs and Tours Committcce, 
it wes my duty to inaugurate and 


tours, special events and 
in local automobile races, 
which were held at the old MNarra- 
I can 
assure you that an automobile race 
this park, in which Alexander 
Winton with his Winton, Mr. Baker 
with his special two-passenger 

eomer and a few of the o!d drivers 
participated, was a very interesting 


at 


; 
i» 


vent. ‘Used car sales are good in pro- 

“In October, 1906. the Foss- rortion to new car volume, and, ace 
Hughes Cemveny, a Philadelphia | ©? aingly, us d car sloCks are prove - 
concern, obtained the dealership | '!¥ lower than they have been for 
for the Pierce-Arrow car in the | Years. There were only 80 per cent. 
state of Rhode Island. At the re-|@% many used Cars in dealers’ stocks 


May 1 as there were a year ago. Our 
own used car sales for the first four 
10 per cent. greater 


quest of this company, I joined their 
organization as their local man- | 
ager for their Providence branch.| months were 
Since that time, have handled and /| than last year. 
sold Pierce-Arrow cars until this| “Excepting only the automobile 
date, a period of over twenty-six | show period in January, we obtained 
years, | more new prospects during April 

“In starting the Pierce-Arrow ac- | than in six or eight months before. 
count in this city we hired a small | “Registrations of new cars for the 
office in one of our local office | first four months this year, al- 
|though showing a decrease from 
|last year of 10 per cent., scored @ 
! gain for April, the last of the four 
It is proba- 


serviced them on the street or in 
some local machine shop. Within 


rather buy a car than trust their |represented. Heretofore the Newark | store and gradually expanded until | ble that this gain for April is cone 
1913, when we occupied our present | tinuing into May in spite of unfav- 


quarters, which have been added to orable weather.” 


money in the bank. Instead, he 


feels that they have had their scare, 





branch of Wheels at 262 


Central | 
Ave. | 
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Inside Information Sells 
Service 


HETHER we recognize it or not, the average Amer- 
ican is “machinery-minded.” He may not be an 
expert machinist or mechanic, this hypothetical average 
American, but he has a liking for machinery and a desire 
to see it in operation. He may not know the difference 
between a connecting rod and a generator, he may not know 


Engineerng Department, 
Mich 











whether it is gasoline or steam that makes his car go, but | 
| proved. 


moving machinery holds a sort of fascination for him. 

Years ago, when the national automobile shows inaugu- | 
rated a shop equipment section and permitted the machines 
to be exhibited in operation, it was supposed that interest in 
this division of the exhibition would be confined to factory 
people and dealers. But, lo and behold, when this depart- 
ment opened the general public flocked in and gaped at the 
machines in motion with all the intensity of the excavation 
watchers who spend their days peering at workmen digging 
cellars. 

Perhaps this is an inheritance from our mechanically 
minded ancestors, the keen-faced Yankees who laid the foun- 
dation of the machine tool industry of today. At any rate, 
no matter whence it came, this machinery interest on the 
part of most Americans can be used to advantage by dealers 
in their service departments. 

If we were a dealer or his service manager, we would | 
get out literature describing and picturing the service 
department, so that any car owner reading would get a real | 
idea as to why he could expect efficient and economical serv- | 
ice in that shop. We would not only show how well arranged 
the shop was, but we would carry pictures of some of the 
more important pieces of machine equipment, explaining 
how each performs some task more quickly and better than 
any other machine ever invented. We would make an invi- | 
tation to visit the shop an outstanding feature of any service 
literature sent out. 

Once we got a client in the shop we would have some 
one who could act as cicerone to take him all around the 
place and explain the system and show him the individual 
machines in actual operation. The guide could skillfully 
work in his bit about how much each machine saved on time | 
and how well it performed its task. He could sell the cus- 
tomer on the service system of that particular shop. 

Give a car owner a chance to get acquainted with the 
internal working of the service department and he is going 
to acquire a sort of proprietorial interest in that shop. Let 
him see the machines work and he will begin to tell his 
friends what wonderful machinery the Blank Motor Com- 
pany has in its shop. 

Dealers, if you have put your service department on a 
really efficient basis and have installed the latest and best 
tool and machinery equipment, don’t lose sight of the fact 
that those very machines which do your work efficiently 
have a real advertising value if you let your clients know 
about them, and particularly watch them work. 


In all probability a good many automotive veterans 
smiled reminiscently the other day when Automotive Daily 
News chronicled the annual dinner of the Century Wheelmen 
at the Automobile Trade Association headquarters in Phila- 
delphia. This organization came into being in 1886 and 
disbanded finally in 1914, when most of its members had 
promoted themselves into motor vehicle activity, either as 
manufacturers, dealers or mere owners. 

Looking back over the years from this vantage point, 
we can see that the bicycle organizations were very definitely 
the John the Baptists of the automotive age. It was the 
bicycle associations that first forced recognition of the need 
for roads. If we remember rightly, Massachusetts and New 
Jersey, urged on by the bicycle clubs, had already formed 
state highway departments and were beginning to improve 
their roads when the motor car came. The motor vehicle 
may well acknowledge its debt to this earlier mode of trans- 
portation, exactly as the airplane will some day have to give 
due credit to the automobile for its final development, 
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AS ONE DEALER SEES THE USED 





(Continued 
|} enough 


'can be made on the trade-in. If 
our customer is not sufficiently sold 
|on our new car to permit us to 
'make a profit on the car he expects 
to trade in, we refuse to accept the 
|deal. Some months not enough cars 
| were traded in to show a large 
| enough total gross to cover all the 
jused car department expenses. 
During those months we bought a 
few used cars to swell our gross. 
We, therefore, know from actual ex- 
perience that it is possible and prac- 
tical to make a net profit on used 
cars, and advise all dealers to set 
| themselves up accordingly. 

However, to insure these used car 


tion give very definite and lasting 
co-operation to all their dealers. 
Some factories are today co-oper- 
ating with their dealers to a cer- 
tain extent. Some are rezoning 
their dealer territories, so that 
their remaining dealers will 
conflict with each other. Some are 
maintaining appraisal bureaus to 
eliminate conflict between dealers’ 


able activities and should be con- 
tinually carried on, even when gen- 
eral conditions are materially im- 


Factories can go much further 
than appraisal bureaus and re- 
zoning of territories to aid their 
dealers. They should agree between 
themselves to discontinue for all 
time the once popular practice of 
a trade allowance included in de- 
livered prices. They should also 
agree on and maintain standardized 
dealer discounts for each price class 
and type of dealer. When liquidat- 
ing stocks of old models, list prices 
should be reduced, and the public 
advised by advertisement why the 
prices are so reduced; rather than 
increasing discounts on old models 





and instructing dealers to over- 
allow on trade-ins to unload the 
new ones. 


With dealers selling competitive 
cars in the same price class receiv- 
ing standardized discounts, and no 


factory giving long discounts on old | 


models, there will not be the unfair 
and ruinous price cutting competi- 
tion that exists today. 


old models due to iong factory dis- 
counts, there will be no confusion in 
the public mind regarding the actual 
value of the trade-in and it can be 
traded far nearer its proper value. 
The new car can then be sold on 
its merits alone, rather than ky 
means of a long trade allowance 
that benefits no one but the pur- 
chaser. 

Factory officials should so ar- 
range their schedule of discounts 


that the discount will be in direct ' 


proportion to the dealer's overhead 
and the sales potential of his terri- 
tory, so that a city dealer with a 
high overhead and large potential 
market will mot be undersold by an 
out of town dealer with a relatively 
high discount and low overhead. 
They should insist that their district 
manager carefully determine and 
correlate these factors before sign- 
ing a contract with any dealer. He 
should exercise a great deal more 
care in establishing a new dealer- 
ship than heretofore. The pros- 
pective dealer's entire set-up should 
be scrutinized, his overhead and 
selling expenses forecasted and his 
application turned down if his ex- 
penses appear too high in propor- 
tion to the potential market to in- 
sure a reasonable profit. In turn 
he should not be allowed an over- 
head so low that he could cut prices 
by over-allowing on trade-ins to the 
disadvantage of his competitor. The 
district manager should also insist 
that all of his dealers make a net 
profit on their used cars and do 
everything in his power to help 
them and see to it that no unfair 
conditions exist in his territory. 

In addition to these fundamental 
aids to the dealer, factories can do 
much to improve their dealers’ used 


car business by supplying market | 


information. They should accurately 
determine used car selling prices 
and give this information to their 
dealers at least one a month. They 
should also help their dealers or- 
ganize special used Car recondition- 


below their actual selling , 
price that a generous gross profit | 


not | 


appraisals. These are very desir- | 


With no; 
| dealers quoting over-allowances on 


CAR PROBLEM 


from Page 3) 

ing departments that will speedily 
and economically condition all cars 
traded in. 

{| Time will not permit us to cover 
|any more points, although there are 
many, but as we said before, the im- 
portance lies not in the plan but in 
the promptness of carying it out. 
Any factory which now takes ad- 
vantage of present conditions and 
| wholeheartedly cooperates with its 
dealers’ used Car problems can do 
;much to end for all time any more 
dealer fatalities caused by misman- 
agement of used car departments. 


TRADE ASSOCIATIONS 
TO PLAY MAJOR PART 


(Continued from Page 1) 


that are definitely in the broad 
public interest as well as in the in- 
terest of business and the govern- 
ment itself. 

“These limitations have repre- 
sented vital problems for your in- 
dustry, your own company and your 
association. 

“The bill introduced in both 
houses of Congress on May 17 in 
the words of President Roosevelt, 
provides that, ‘With the authority 


ernment, private industries are per- 
mitted to make agreements 
codes insuring fair competition. 
“This,” Chalfant continues, “is 
generally interpreted to mean that 
through your trade association you 
will not only have authority to 
eliminate cosily mal-practices but 
will be given mandatory power 
through a government agency to 
force recalcitrants to co-operate. 
“This is the opportunity that the 
N. S. P. A. has long awaited and 
your executive officers, directors 
and committeemen can be depended 
upon to take full advantage for you 
of the new authority when 
President’s bill is enacted.” 


'HUPP SHIPMENTS — 
INCREASE IN MAY 


| (Continued from Page 1) 
weeks ended April 20, show an in- 
crease of 25 per cent.,” states Mr. 
Cole. “The number of unsold cars 
in our dealers’ hands is 53 per cent. 
less than it was this time last year, 
which naturally makes the factory’s 
production immediately responsive 
to retail orders.” 

Hupp officials point out that 
dealer stocks are now at a low point, 
due to the fact that retail orders 
have been outstripping factory ship- 





time. This excess of orders over 
|shipments not only will have a 
tendency to prolong the increased 
| production schedule during the sell- 
ing period, which is now in full 
swing, but will also require heavy 
restocking on the part of many 
dealers. In fact, it is stated there 
are many localities in which dealers 


biles today. 


PIERCE-ARROW ADDS 
TWO MAJOR OUTLETS 


(Continued from Page 1) 
| Faunce heads the Pittsburgh dis- 


| tributorship and William W. Rice is 
| president of the Cincinnati organ- 





ments for a considerable period of | 


are actually short of new Hupmo- | 


| 


and under the guidance of the gov- | 


d |madge N. Wakeman of the Bridge- 
and | 


| day basis for some time. 


IN BUSINESS RECOVERY 


‘CONN. AUTOMOTIVE 
PLANTS SEE FRESH 
GAINS IN VOLUME 


sories, has practically doubled its 
working force within the past few 
weeks and the entire force is work- 
ing full time, according to Carl E. 
Vaughn, sales manager. 

The Whitney Blake Company, 
Hamden, a suburb of New Haven, 
which produces insulated wire for 
the automotive industry, is reported 
as preparing to expand its produc- 
tion. 

Two tire companies, the Norwalk 
Tire & Rubber Company, Norwalk, 
and Armstrong Rubber Company, 
West Haven, have announced wage 
increases of 5 to 10 per cent., re- 
spectively. The Norwalk company, 
employing 400, jumped its produc- 


| tion schedule to six full days a week 


May 24, after operating on a three- 
President 
James A. Walsh of the Armstrong 
company announced that an addi- 
tional wage boost of 10 per cent., 
making a total of 20 per cent. and 
restoring the former level, may be 
expected within a month if present 
improvement continues. 

Prod@ction at the plant of the 
Russell Manufacturing Company, 
makers of brake lining. has in- 
creased 30 per cent. and the number 


of employees has also been in- 
creased, according to recent an- 
nouncement, 


WAKEMAN HONORED AGAIN 
Bridgeport, Conn., May 26.—Tal- 


port Coach Lace Company, manu- 


facturers of automobile upholstery 
fabric. was re-elected president of 
the Bridgeport Chapter, National 
Association of Cost Accountants, at 
the annual meeting recently. 


| COMING EVENTS 


MAY 


30—Indianapolis, Ind. Annual 
mile International Sweepstakes 


500- 





the 


| 


| 21-92—Chieago. 





ization. ‘These two veterans express | 


|extreme satisfaction with the turn 
'of events in the fine car field and 
predict that the upward trend in 
sales would continue throughout the 
summer. 

“We hold the opinions of such 
outstanding merchants as Myr. 
Faunce and Mr. Rice very highly,” 
said Mr. Faulkner, “and naturally 
are deeply gratified that their 
thorough survey of the industry 
brought recognition of the money 
making opportunity associated with 
the Pierce-Arrow franchise.” 

“In addition to the several metro- 
politan points that we have closed 
in the last few weeks we have signed 
numerous new accounts in smaller 
points. 


JUNE 
&—New York. Annual meeting of Na- 
tional Automobile Chamber of Com- 


merce. 
J1—Detroit. Automobile 
Fair Grounds. 
12-15—Boston, Mass. National Association 
of Purchasing Agents, eighteenth 
annual International Convention 
and Informashow, Hotel Statler. 
12-16—Chicago. American Oil Burner As- 
sociation meeting, Stevens Hotel. 
16-1;—Louisville, Ky American Automo- 
bile Association meeting 
18-July 2—Bordeaux, France. Automobile, 
nautical and aeronautice] show. 
26-30—Chicago. American Society of Me- 
chanical Engineers, meeting 
26-30—Chicago. American Scciety for Test- 


race.. State 


ing Materials, meeting, Stevens 
Hotel. 
JULY 
1. 4—Chicago. American Air Races, Mue- 
nicipal Airport 
10-14—Chicago. Automotive Engine Re- 
builders Association, meeting 
16-18—Chicago. National Team and Motor 
Truck Owners’ Association, thirty- 
first annual convention, Palmer 
House 
AUGUST 
28-Sept. 24—Chicage. Chicago Society of 


Automotive Engineers, International 


Automotive Enginecring Congress, 
Palmer House. (This meeting will 
be wide in scope to take in the *e- 
tivities previously covered in the 


summer meeting and the acroneu- 


tical meeting.) 


SEPTEMBER 
1—Detreoit. Gold Cup Automobile 
Automobile Races 
| Il-15—Chieago. American Chemical So- 
| ciety, meeting. 


National Petro- 


20-22—Atlantie City, N. J. 
ymore Hotel. 


leum Association, Tr: 


National 
Bus Operators, 


Association of 
Motor Congress 


Hotel. 
OCTOBER 


Paris, France. Twenty-seventh 
ternational /.utomobile Exhibit. 


2- 6—Detroit, Mich. National Mcta) Con- 
gress. 

2- 6—Chicago. 

5-15—Paris, France. 
mobile Salon. 

12-21—London, England. Twenty-seventh 
International Automecbile and Mo- 
torboat Show. 

$8-06-—Ciihonge, Motor Equipment 
Manufacturers Association, Nations) 
Automotive Maintenince Exposition, 
Herbert Buckman, manager. 

24-26—Chicago. American Petroleum Ine 
stitute, meeting. 

273-28—Chicago. National Standard Part 
Association, convention, Steven 
Hotel. 

30-Nov. 3—Chicago. National Standard 

Parts Association, trade show. 

NOVEMBER 

Chicago. National Battery Manu- 

facturers Association, fall meeting. 

(Date to be announced later). 

JANUARY 

6-13—New Yerk. New York National. 

Automobile Show. 


National Safety Congress. 
International Auto- 


and 
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The Lanca 





ster Piston 


Sectional drawing of Lancaster piston. 


In the current issue of the Brit- 
ish magazine, the Automobile En- 
gineer, there is an interesting note | 
on the Lancaster piston, an alumi- ! 
num and steel skirt type, as follows: | 

In the Lancaster design the head 
is formed with the gudgeon pin} 
bosses, the skirt having a waist of 
considerably reduced diameter. The} 
flane A at the top of the waist is| 
slotted so that the gudgeon pin 
bosses, also slotted, can pass through 
and around the waist, taking a bear- 
ing on the lower flange B, which is 
machined flat. It is to this flange 
B that the head is attached. The | 
point of fixing, therefore, is as far | 
as possible from the source of heat, 
and consequently the variation in| 
expansion will be at a minimum. 

Attachment is by four set screws 
Cc, which are _ inserted vertically | 
through the flange B into the body | 
of the piston top. In order not to 
rely, however, on threads tapped in | 
the aluminum, cylindrical steel plugs | 
D are inserted into the aluminum, 








Engineering 


Judson 





Burton 


Lemon is 


thus providing a secure thread and 
distributing the load in the soft 
metal. A tab washer E effectively 
locks each set-screw against working 
loose. Apart from this the gudgeon 
pin itself is a further means of se- 
curing the head of the piston to its 
skirt. In some designs this has 
proved a sufficient attachment with- 
out the set-screws except that 
cylinder wear has been cxcessive. 
owing to the head rocking under the 
forces to which it is subjected, a 


point completely obviated by the) 
additional means of locking already | 


referred to. 
Despite the 
locking, 


effective means of 


the design which should ease the 
stresses that the fixing set-screws 
have to withstand. It would appear 


| that in this design inherent faults 
|experienced with certain previous | 


(Continued on Page 6) 





ante 


automotive 





well known in 


engineering circles as field engineer, development depart- 


ment, tire division, of the Un 


with which he has been connected since 1915 


ited States Rubber Company, 


he served as assistant to the director of the general labora- 


tories of the company, and was 
and executive departments in 


engineer of Morgan & Wright, 


later connected with the sales | 


New York and as research 
1924-26. Since then he has 


been located in the Detroit plant of the United States Rubber 
Company, making frequent contact with engineers in the 
various automobile manufacturing plants of the industry. 


Mr. Lemon has been a member ¢ 
of the Society of Automotive En- , 
gineers since 1923 and has taken 
a prominent part in its activities, | 
especially those pertaining to tires | 
and rims. He has also been active 
in section work and was chairman 
of the Detroit section of the society | 
in 1928-29. He is the author of sev- 
eral papers presented before the so- 
ciety and its sections and was also 
the author of two laboratory man- 
uals of analytical chemistry, used at 
Cornell University, 1911-17, where 
he had taken degrees of A. B. and 
Ph. D. in chemistry in 1908 and 1913, 
and had served as instructor in 
charge of analytical chemistry 
from 1909 to 1915. During his un- 
dergraduate years he was prominent 
in track athletics, and was captain 
of the Cornell cross-country team | 

1908. | 

In May, 1917, Mr. Lemon was 
commissioned captain Quartermas- 
ter Reserve Corps, and served on 
the staff of the commanding gen- 
eral, Southrn Department, U. S. A., 
during the World War. In 1923 he 
was made a major, and in 1932 a 
lieutenant colonel of the Quarter- 





master Reserve Corp, a commission 
which he still holds. 


| PNEUMATIC TIPPING ae 


|mates sudden strains or shocks. 


| to control the air 


it will be realized that an | 
|element of flexibility is inherent in 


In that year | 








| positions are marked on the 
and “lower.” 
position the 
ram 
| immediately behind the driver's cab. 

The base of the 
spherical joint on the center 
of a substantial cross member. 


“service” 
G A | first 
E R | single 
It is believed 
gear forming 


stroke 


that the 
the subject 


tipping 
of these 


with a 


favor of the use of air is the 
“cushion” lift obtained, which elimi- 


tap is provided in the driver's cab 
flow. The three | 


PUBLIC 


chassis which can be used for any | 
subsidiary purpose. 
| that this point shall be used for tire 


(Continued on Page 6) | 





tap as 
In the 
air passes to the 
which is fitted 


‘LINK-BELT’S UNIQUE 
EXHIBIT SET UP AT 


ram is mounted 


notes is the first commercial use The upper end of the ram is Among the many interesting in- 
|of a pneumatic system for this pur- sealed with a _ special liquid, or,| qustrial exhibits to be seen at A 
pose. The gear is the invention of ee oil a used. a. Century of Progress Exposition at 
| . a : e “lower” position the air in the - 
| Mr. W. D. L. Theed, of Hamilton |” canes e oa i) 4. | Burnham Park, Chicago, is that of 
Motors (London), Ltd Its main| "am escapes into the atmosphere, | >. 
i : eee . allawine , oe a : Link-Belt Company, engineers and 
D | advantares are low cost, extreme | #!lowing the body to resume a hori- ; 
: —" p ae ; ‘ ‘ ‘ “2 ni - .| manufacturers of conveying and 
simplicity, there being only thirty-|20Mt@l position rapidly, yet under er transmitti achinery, with 
| two component parts in all, and low | Perfect control. In the “service” | POWer Sransmiting machinery, 
. . . oe | iti ir fr . same headquarters in Chicago. 
weight, which is approximately one position air from the compressor is Link-Belt' hibit located in 
hundredweight. A further point in| P&85sed to a coupling outside the —_—ae Sa & a 
7 P the mineral industries and industri- 


It is intended 


exhibits group and 


A single stage air compressor is | inflation, cellulose spraying, enab- large models of conveyor chain 
; - pres ~ | tine ais : : ,| links, with a main entrance on the 
driven from the gear box, com-| ing, amongst other things, the body | soutinweat side. and emailer ene 
|pressed air being led through a/|to be kept smart and clean; high- umes an the seal side. The chain 
'flexible pipe to the tipping ram, | Pressure penetrating oil spray for | link dels resemble chromium 
|through the tube on which the | SPrings, shackles, etc., and high-| iad an tal and with the special 
|plunger is mounted. A three-way | Pressure paraffin spray for engine P . ; : a 


(Continued on Page 7) 


JONFIDENCE 


is one of the chief assets of 


CADILLAC-LAS 


The regard and respect in Which Cadillac cars 


are held are so pronounced that the public 


has come to accord Cadillac and La Salle 


dealers an unusual measure of confidence. 


This confidence is reflected in the regard with 


which a Cadillac and La Salle dealer is held 
in his own community . in the respect he 


enjoys as a man conducting a 


dignity and stability .. and in the constancy 
with which Jeading people seek his advice on 


matters relating to motor cac ownership 


“My Cadillac-La Salle dealership really means 


more to me today than it ever has in the 


past,” a Cadillac-La Salle dealer recently 


Naturally, 


did; 


satisfaction to find my business so fine from a 


remarked. am not doing as much 


business as I once but it is certainly a 


competitive standpoint, and my organization 


so highly respected.” 


CADILLAC MOTOR 


business of 


CAR COMPANY, DETROIT, 


SALLE DEALERS 


At a time like the present, when values are 


being examined more closely than ever before 


when it is more difficult than it has ever 


been to discern the true from the false 


Cadillac and La Salle ears are 


value. Jt is but natural that Cadillac and La 


Salle dealers should reap the results in a 


tangible way —as well as in the satisfaction 
men always feel when the work they are doing 
is a credit to themselves and a benefit to the 


community. 


There are yet a few desirable communities in 


which Cadillac-La Salle dealerships are avail- 
able. Dealers who go into them will have an 


opportunity to build up exactly such a business 
as we have referred to here. If you are inter- 
ested, we should be pleased to provide you 
with detailed information. Simply write to the 
General Sales Manager at Detroit, Michigan. 


MICHICAN 


Division of General Motors 





ED 


CENTURY OF PROGRESS 


al engineering section of the general 
is inclosed by 


lighting system planned, constitute 


standards of 
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| for the top land on a piston of 
| 80 mm, diameter, as is usual prac- 
| tice, this gives an annular space of 
0.07 sq. in. By adopting the pat- 
baupang profile illustrated, the clear- 
}ance need only be 0.008-in., giving 


The Lancaster Piston 


(Continued from Page 5) 


designs of composite pistons have | proper heating to prevent the entry 


been obviated. 

When the piston is under load, 
the force of the power stroke is, of 
course, transmitted from the head 
through the gudgeon pin bosses to 


of petrol into the cylinder head. As 
regards lubrication, the waist of the 
piston with its rounded corners 
facilities free circulation of the oil. 
The scraper ring carried in the head 


/an annular 


space of 0.04 sq. 
or a reduction of 45 per cent. 
saving of annular space around the 


in., | 
This 


head, apart from reducing room for 


the gudgeon pin. As is shown in| works under excellent conditions, as ; 

the lower view the bosses are tre-|the oil collected has a free passage carbon and other abrasive collec- 
panned so that while the fit between! for escape between the head and tions, relieves the ring of a sub- 
head and skirt is arranged on the/the top edge of the skirt. Tests, it | stantial proportion of the explosion 
outside of the waist, there is an/is stated, have proved its effective- | force. Rings so eased remain a good 
inner portion of the bosses which | ness to be such as to obviate the | fit not only through the reduction | 
results in the pin being loaded as|need for a bottom scraper ring.| of the hammering effect, but also 
nearly as possible in simple shear.| Further, it is proved that a light | because, having less work to do, they 
No stresses, it is claimed, are trans-|ring is all that is necessary. This/|can be of lighter section. 


that 
with 


therefore, 
reduced 


claimed, 
wear is 


reduced It is 
cylinder 


should be reflected in 
cylinder wear. 

To enable the head of the piston 
to approximate as closely as possible 
to the bore of the cylinder, a special 
profile has been evolved for the 
lands. These are shown exagger- 
ated in the right hand bottom view. 
When the head touches the cylinder 


mitted to the skirt, the sole func- 
tion of which is to guide the piston 
in the cylinder. 

Whilst a steel skirt should reduce 
piston wear, it is sometimes accom- 
panied by excessive cylinder wear, 
which is really the more serious in 
view of the expense involved in 
rectification. Cylinder wear, how- 


rate reasons. First, there is the 
reduction of the radial thrust of the | 
|ring itself. Secondly, there is the | 
| prevention of gas-pressure loading. | 


of correct presentation of the ring 
to the cylinder wall. 


ever, is largely determined by car- | wall at full temperature, as is in- 
buration, by the fit of the piston at | tended, only line contact takes 
all temperatures, and good lubrica- | place. This quickly beds down 


CLASSIFIED. ADVERTISEMENTS 


without any risk of upsetting the 
working of the rings. 
Allowing, say, 0.014-in. 


Carburation, in proprietary 
is beyond the piston design- 
and depends largely on 


tion. 
units, 
er's control, 
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clearance 








_ PNEUMATIC TIPPING 
GEAR 


(Continued from 


Page 5) 


cleaning. Couplings and equipment 
|for these 
slight extra cost. 

At the front end of the body, in 
a position that the driver can easily 
reach, is a remote control for oper- 
ating the tail-board. This enables 
the entire operation of tipping to | 
|be carried out without the driver 
lleaving his seat. There is also a 
wire rope control attached to the 
body which positively disengages the | 
power take off when the body has 
reached the maximum angle of tip, | 





ithus eliminating the possibility of 


5 - | Strai ver-ti ing. 
pistons of this type for three sepa- | te oe 


body 


| floor. 
The third reason is the maintenance | gimensions are 8 ft. 3 in. 


|1 ft. 6 in. sides for general purposes 
linvolving lighter 


purposes are provided at | 





available 
standard 


At present the gear is 
for Bedford vehicles. A 
is available of the wooden 
drop-side type with a steel lined 
For a two-ton vehicle the 
x 6 ft. 
4 in. x 1 ft. 2 in., with alternative 
loads. The gear 
and body are supplied for Bedford 
|chassis as one unit. The price, in- | 
lcluding all fitting charges, is £39. 


| This isa substantial reduction com- 


| $2,900 


| pared with any other power-oper- 


ated tipping gear on the market, 
It is intended shortly to market the 
equipment for all makes of 30 cwt. 
and two-ton chassis —The Automo- 
bile Engineer of England. 


BUS WAITING ROOMS 
FOR WASHINGTON BRIDGE 


New York, May 26.—Continued 
growth in bus traffic over the 


George Washington Bridge has led 
to the adoption of plans by the Port 
of New York Authority for the con- 
struction of bus-passenger waiting 
rooms on both the New York and 


| New Jersey plazas. 


Receipt of a large number of bids 
was announced for erection of both 
shelters. Twenty proposals ranged 
from $4,800 to $10,312. Fifteen alter- 
nate bids, from $2,250 to $6,500 were 
opened for the New Jersey shelter 
alone, and sixteen running from 
to $2,500 for the New York 
shelter alone. 

Steps toward awarding the con- 
tract may be taken at an early date, 


so the stations can be made ready 


for use as @arly as July 15. The 


shelters will be of simple design, but 


the architectural treatment will be 
harmonious with the surroundings. 








CUMULATIVE NEW PASSENGER CAR 


Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, IH, 
In the New York state total. 


Figures in this table are from R. L. 
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GENERAL MOTORS GROUP 

















and New Jersey, 


Some of these data have becn published previously, but is given here complete for the convenience of our subscribers, 





HUDSON GROUP 
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No. Carolina, 1932] 55 2 j4 153289] 17 1| 78 | ~ 65 4 7235 &2«73| #2 8 "899 | 36) 16 oe 
No. Dakota, 1932| 6 6 12 30, u6hmSt.™hChUTC.CtCc.”6CCmh.CUmlhe.”.CUhLTlCULlhUhre hl el ee 
Pennsylvania, "32 | 458) «390, S368) «1200S _ 2506| 347, 29| 376 | 660|_ 55,3356, ~«39|~~=O288|~~«572) ~~ ~+~<4915{ 224| 114) 338 
Rhode Island, 1932, 45, ——«53,Ss—=«d|,S—«=d,SSC=<“C*é‘iOBSYCOC‘éSSS);~C‘#C#OS; 35, —«73i a ae 12| 92| 534] 32 10) 42 
So. Carolina, 1932 | a)0CUast—“<‘i CO 6 he. ld ee ee ae eee 20) 447 a 5 CtC‘ 
So. Dakota, 1932 | 12] a] ~SSsiS]SC 80, 64 a ae i ie 0CSCé<i:Ci‘é OS 20| n..6CUCUmT,.C!CUCUTC~C~C 
Utah, 1932 | 3/9 oi) SCS —_— i7| 15) i) 131| i) 8| ii| —. « ©... oe 
Vermont, 1932 |_| i +o} 6 66 96, 18) l ie; 48; ~~=«|~SC«<iS)SS*~<‘iYS*~<~*titY:SC*~‘CY:CO*#*#~S ]|)!C!CSC<‘CYSC“‘;<‘C(CSCOC‘#SA 
Virginia, 1932 = | a ea TY | 152] —S—C«BE—C“C*«‘“‘éiYC*«COTZYC “2 20) 99 1106 | 54) 10) 64 
West Virginia, 32|48,—=S=s=sS1|,—=— (“(itséi,S:=«iTO|—SC*“‘C;#‘OONY”SCOW#C;=ZNAWSCO#*;«‘«dAY 42] aC 472; Sti 72) 614] 40, «10 50 
Wisconsin, 1932 | _6i|—i‘é/,SCt~C“C*‘YC:*~‘éTS‘ 481] 186 3) 189} —~*2170)” 23; —*1126) 4| 107) 178, 1608], 108, #48; + 156 
Dist of Col., 1932 ~  . 73 15, _—«609) 1| 55| 97] 855 43) 8| 51 
Line Total, 1932; 1911 1829 1744 Nl 3142| 394; 21158) 213! 1502} 3259] 1374| 633| 
Group Total, ’32 | | | | | 11901 | | | 3487 | | | | | | | 29668 | | | 2007 
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LINK-BELT’S UNIQUE 
EXHIBIT SET UP AT 
CENTRY OF PROGRESS; 


(Continued from 1 from Page 5) 


a distinctive exterior. The link 
models reach to the ceiling, and the 
link forming the main entrance will 
have an entrance width of 22 feet. 


The color scheme of the exhibit is 
a distinctive shade of light blue, 
with silver and gold finishing and 
trimming. 

The company is portraying 
dioramas and translite 
many of the modern methods em- 
ployed in handling materials 
mechanically from “where they are 
to where you want them,” 
out the industries of the world. The 
dioramas are mounted on display 
cases built to accommodate full-size 
products, giving the visitor the op- 
portunity to see the conveyors, in 
miniature, in diorama form, and at 
the same time obtain a good idea of 
the construction and size of many 
of the machinery parts. Two sec- 
tions of display case, with a double 
and two single dioramas. 

There are |_twenty- five 


by 


_dioramas, 


through- | 





| lations 


jing the 
illustrations | 


| chains; 


ithe P. I. 


| each depicting a different type or 


| 


class of equipment. ach diorama 
|is a combination of an oil painting | 
| background, and a miniature model 
| in the foreground, reproduced true 


to the major mechanical details of 


| the actual machines portrayed. The 
arrangement of dioramas is such 
that the model and painting blend 
into each other, forming an integral 
unit which is neither picture nor 
model, but both. 


The translites, which may be de- | 


scribed as large illuminated colored 
glass photographs, also are twenty- 
five in number. They depict instal- 
of conveyors throughout the 
industries, each installation employ- 
particular type of Link-Belt 
chain of which a chromium or cad- 
mium plated sample link is displayed 
in the front of the case containing 
the translite. 

In the middle of the products ex- 
hibit there is a five-sided obelisk 
extending to the ceiling. On this 
is mounted an attractive display of 
the company’s line of positive drives 
for transmitting power without slip. | 
This includes Link-Belt silent, roll- 
er, malleable Promal and_= stecl 
and at the base, herring- 
bone and worm gear speed reducers, 
V. gear variable speed 


transmission, and other gearing, in 


| operation. 





AUSTIN ANNOUNCES 
NEW BANTAM MODEL 








(Continued from Page 1) 


with accepted practices in this | 
| country. 

| ‘The camshaft, valve springs, pis- 
| ton rings and pistons have all been 
redesigned and improved to give 
better performance. There is also 
an improved clutch throw-out. The 
| bearings for this only rotate while 
| the clutch is being disengaged, thus 
| greatly increasing its life. 

| There has been an increase in the | 
| compression ratio which will tend to 


| improve the economy of the car as | 
Under | 


ordinary driving conditions, the new | 


|well as its performance. 
engine will give forty-five miles to 
the gallon of gasoline. 


Body improvements have also been 


|made. The package compartment 
inow has a lid. The interior and 


|exterior hardware has been improved | 


land a tail light and a stop light 


| has been added to each rear fender. | 


| There is now a distinctive emblem 
on the radiator cap. 
The panels have had lining board | 


WITH MANY REVISIONS 


| of non-resonant material added to | 


| . . 2 . 
|the commercial body. This will in- 


| sure more sanitary hauling condi- 
tions for a variety of uses. Outside 
rear 
to the commercial line and there is 
a wider selection of paint colors on 
both the passenger cars and com- 
}mercial cars. Improved tools are 
| now supplied and safety glass for 


| either the commercial or passenger | 


|cars may be had at $7.50 extra. 

} In announcing the new model 
|R. O. Gill states: 
| American Austin Car Company 
}not to bring out yearly models, but 
|to constantly improve the cars as 
time goes on. 


|STOECKEL MAY GET 


New Haven, Conn., May 26.—Ap- 
;pointment of Robbins B. Stoeckel, 
| retiring state commissioner of motor 
vehicles, to the Bureau of Trans- 
| portation at Yale University here is 
expected soon. Mr. Stoeckel has had 
an honorary appointment in the 
bureau, but has done no lecturing. 

Col. Michael A. Connor, who will 
succeed Commissioner Stockel June 
1. has received resignations, effec- 


REGISTRATION STATISTICS, APRIL, 1933 


which are furnished by the New Jersey Motor List Company, New Car Division, aa n, N. 


eile district figures, 


Readers desiring county, city or town lists, or lists of owners in any given section, may ctaie these by addressing any of the three companies. 


NON-AFFILIATED MANUFACTURERS 


STUDEBAKER GROUP 


Arkansas | | 
California | 12 188 
Connecticut oo. 38! 
Delaware | i| 3 
Florida | | 4 
Georgia | 2) 21 
Idaho | 4 
Mlinois | 14 110 
Kansas — I | a: 
Louisiana | 11 
Maryland | 3) 21 
Michigan | 2| 50 
Minnesota | 1| 33 
Montana i 10 
New Hampshire | _ 1| 18 
New Mexico 1 1| 3| 
North Carolina | : | 13} 
North Dakota | | | 
Pennsylvania ; 13) 108 
Rhode Island [| £7 7 
South Carolina | 1 5] 
South Dakota | | 6 
Utah . | 3 
Vermont | 1} 1! 
Virginia | 1| 18) 
West Virginia - | 9 
Wisconsin | 2| 54| 
District of Col. | 1 14) 





Line Total 





WILLYS-OV’D GROUP 


| 


YALE APPOINTMENT | 


| stimulus of 


view mirrors have been added | 


| 





“The policy of the | 
is | 


year. 


compiled by Sherlock & Arnold, 





SALES, EMPLOYMENT 
GAIN CHEER DEALERS 
IN CHICAGO SECTION 


(Continued from Page 1) 


March and 26.5 per cent below the 
end of April, 1932. 

The used car situation shared in 
the improvement shown by new 
cars, With sales in April gaining 16.9 
per cent. over March. 

Dealers are confident that the 
momentum of their Progress Dem- 
onstration Show this week, coupled 
with the opening of A Century of 
Progress, the proportions of the re- 
placement market and the general 
a national betterment 
in commerce and industry will cause 
each month from now on through- 
out the year to turn in sharp sales 
gains over the szxme period last 


tive on that date, from Herbert L. 
Crapo, director of research; An- 
drew W. Lyon of the _ publicity 
division, and Miss Jean W. Cairns, 
head of the financial responsibility 
section, all Stoeckel appointees. 


New York city, are included 














Group Total | 
Arkansas, 1932 | | 1| 
California, 1932 | ~—:16 206) 
Connecticut, 1932] 9 41 
Delaware, 1932 | }#| 7| 
Florida, 1932 | 1, 
Georgia, 1932 | 3| 27 
Idaho, 1932 | | 5 
Illinois, 1932 | 3 137 
Kansas, 1932 | 8 15 
Louisiana, 1932 | 1 21| 
Maryland, 1932 | 5! 25) 
Michigan, 1932 | —_—_=i10! 90/ 
Minnesota, 1932 | 7 46) 
Montana, 1932 | "4 q| 


New Mexico, 1932 | | “4 


N. Hampshire, "32 | 1| 19} 
N. Carolina, 1932 | 1| 18 

Pennsylvania, "32 |  27/ 144 
Rhode Island, 1932} 11) 16| 
No. Dakoia, 1932 | a 8| 
So. Carolina, 1932] | ; 1 

So. Dakota, 1932 |  _—i| 8| 
Utah, 1932 _ | 8| 
Vermont, 1932 | ~ || 9 

Virginia, 1932 Ss - a 

West Virginia, 32 | 1_ 15| 

Wisconsin, 1932 | 5] 42) 
Dist. of Col. 1932 | _ 3 
















Line Total, 1932 148} 954| 
Group Total, ’32 | | | 























= = 
Pr} | « “ ‘ State 
s = = | = ; 5 = & Totals 
: be 21a) : E 
s i Fi é&ig& = = 3 
~D hae ew | ee) r a. C 
| | | l 1 1 2 1 | 594 
134| 334] 158 2| 160 | 84 28 10| 5 75 41 63 70 24 5] 7,617 
29 70] 10! 2| 12| 9 1 3 6 23 14 32 32 6 | 2.241 
3 a 7 2) 2| 1} 1 | 4 ] | 382 
...:. oe 17 17| 2 104 7 1 4 3 4 6 | | 1.165 
25 43 | 10 10| 5| 27 4) 2 20 14 1 5 i | 2,158 
1 af 4 1} 5] 3 5) | | | 285 
86 ~ 2104 120 8 128 | 62 ] 1] 8 83 63 69 104 18 5| 8,132 
5 «BI 5 2| 7| 1| 2 2 1 2 1] 521 
6 «AT 3 3| 1| 5 3 2 3 1 17 2 1| 939 
43 37] 7 7] 17 1 1 18 11 16 7 4 1] 1,549 
19 71| 4 | 9| 20| 3 13 1 38 26 7 20; 14 3] 4,365 
29, —tit:«CBJ 16 | 16 | 1| 1 1) 15 19 12 19 7 61 | 2,184 
5 16 | 10 2| 12} 2 1 1 3 | 4 7 1| 795 
10| 29| 2 | 2 1 2 1 2 2 11 5 3| | 684 
3| 7 | | | 1 | 330 
7| 20 | 5 l 5| 4 26 7 | 3 3 1 1] 1,601 
5| 12| 3 | 3| | | | 1 jy 877 
91| 212 | 56 3 59 | 58/ 19 16 4 98 73| 88 89 25 10 | 9.420 
10 24] 5 5] 1| 1| 2 7 8 14 2 5 1| 952 
2} 8h 2| | 2) 4, 28 | | 3 | 3 1 | 837 
6| 1 ; 1| 1| | 1 2 1 | 1 1} 171 
4| 7| 4 i ae | 1| 5| | 5 2 | | 380 
2 4| 3 = 3] | 1| 1 2 2) | 2 4) 2/ | 348 
8| 27| 5| ss... | 6| 1 14| 3| 4 4) | | _s«1288 
6| 15, 9 mT 10] j; 1 8 3 | 10 5 2| | 1,084 
39| 95 | 50 3 53 | 3 3 6 1 19 3 55 17 6) 3| 2,834 
30) 45 1 i 1,240 
57 ¢ 
l 1411] l l 543 | l | | a. | ; 3 
qs 2] 2 1| 3] l 3 6) 8 4 1 | 409 
299) 521 | 58 29; 87 | 132| 13 3; (102 7%) 3 206) 110) 23) 55| «6,188 
73 123 | 30 4 34] 17| 1 5 33 25) 1 92 47,10) 2,326 
~ —- an 3 | 3| = l 1 1| 10 8| | | 341 
10! 23 | 7 2| 9| 8 37 | 4 14 6) 13 iz, sD 3| 1{ 847 
26 “56f —s:19 2| 21] 6| | 4) 11 17 21| 8| a) 1,553 
6| 11} 4 4| 4| 3; 4| 1| 4 2| 2] 243 
266) 438, 175 26; 201 | 95) 11 102; -137/ 8 266 113 26 40 | 1,982 
24 47; «39 3| 42 | 5| 4| 1 9 6\ _ iB 4 aid 1,042 
19 41| 7 | 7| 9 co 7 6| : 42 6 1 4| __ 879 
38| 68] 36| 4 Ct~“‘it‘«‘C 22 | 1 26 8 50) 36 4 10] 1,860 
75) 175 | 71 5, 76 | 30} 1| 2| 715 76) 4 88 65 39) 18| 5.1 16 
83| 136 | 115| 16)  ~—«A3:1| 11| | 2 39! 35) 1 67 31 6| 4| 3,231 
177 24] 18 4 22 7 | | 6g, i 23 2 2| 13 | 702 
qa  °»«+. S| 63 ~ | 4| [ ] ] 3 2 1 3| 229 
26; 46 | 10 1| 11} 2 3 7 1 3 43 10 6| 2 ea 
11| 30 | 16 | 16 | 18 17 | 1 1 5| 5 8 _| 5 | a 
208| 379 | 304 32| 336 | 132| 7 31 135, «313 6 278 150 36 24 0,962 
25)|_ 52 | 20) | 20 | 10! 2 | 4 20 14) 33 15 2| 6 I — 
5 13 | 30) fl 30] 1| | | | 1| 2| 10 1 2| a 
5| 6| 8 | 8| 4| 2| l l | 11 3 2 2| | = 
12| ~ 20] 10 2/ 12} 1| l | l 3 4) 11 | | a 
: | | 7| | | 8| 1| 10 4 1| | 2 
see _— | | 1 10 6| 17 6 1| 2] 538 
10| 20 | 18 ij sd 8 cd V | ae 
is) SSCS 3] 26 | 14| 4| | 3 15 22 1 33 as 8 I — 
=o | ¢ 7 17| 14 5| 3| 1,183 
15| 31| 43) 5| 48 | 11 1 ol 19 1 u4 jt 
~ 74| 121] 97 12| 109 | 34 ae 27; «2145 147| 26 6) at 
3| 23} 22 15 1 55 27 2 1,407 
| 41 1572! 7122| 185 224 56,076 
| 





1333 | | | 
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DODGES, PLYMOUTHS 
BY TRAINLOAD SHIPPED’ 
TO WITCHITA DEALER | 


Wichita, Kans., May 26.—The 
people of Wichita, Kans., will be 
treated to an event which, better 
than words, more convincingly than 
back-slapping and speechmaking, 
proves that business in Wichita is| 
alive and back on the job—that)| 
good times, a whole trainload full, 
are on their way, headed straight 


for this city. 

A train consisting of 22 box cars| 
filled with 88 Dodge and Plymouth | 
passenger cars and Dodge trucks 





| 





| reality, 
|of the cars are already sold, from 


conditions, not only in Wichita, but 


}in the grain belt generally. 


“To the Dodge factory trainload 
shipments are nothing new 
days; I hear they make them with 
increasing frequency. I know, too, 
that some of those shipments are 
larger than the one that is on its 
way to us right now. With all of 
this, the consignment is an import- 
ant local evert, worthy of attention. 


“A year ago automobile mer- 
chants hereabouts would have 
shaken their heads at the very sug- 
gestion of a trainload of cars, all 
to be sold in one dealer's territory. 
Today that trainload is not only a 
but a considerable number 


showroom samples and from the 
reputation the cars have made for 
themselves since they were first in- 
/troduced at this year’s automobile 


has just left the freight yards of | Shows. 


the Dodge Brothers factory at De- | 
troit. The entire shipment, 
first full trainload of automobiles | 
to come to Wichita from Detroit | 


since 1929, is consigned to the Evans | | offers. 


Motor Company, local Dodge dealers. | 

“This shipment represents a con- | 
siderable investment,” says Mr. Carl 
E. Evans, president of the company 
bearing his name, “an 


which we made gladly, because it 


investment | offer, 


“To commemorate this first train- 


the | joad shipment, we are putting on a 


celebration, part of it taking the 
form of guessing contests and prize 
It will make me very happy 
to have the people of Wichita come 
in to participate in the contests, to 
inspect the new cars, 
them with what other lines have to 
and to win prizes. 


long now, I am} 


“It will not be 


these | 


to compare | 


Wichita—including our own compe- 
tition—will again enjoy a full meas- 
ure of prosperity. Our own ex- 
up by the information that the 
specifications for additional June 
shipments. Business is going to be 
good in Wichita—and we are ready 


for it.” 


CUTTING AND POLISHING 
MACHINE 


The H, J. Ruesch Machine Com- 
pany, Newark, N. J., has developed 
a machine under the Haddow pat- 
ents for cutting and polishing ce- 
mented-carbide, wire-drawing dies. 
The machine will make a finished 
die from an incased rough nib, 
wheras the present general practice 
is te use two or three machines and 
polish by hand, It is said that the 
machine will perform all the neces- 
sary operations and eliminate all 
hand work, 

The vertically reciprocating 
spindle which can be swiveled to 
| obtain a maximum included angle 
of 45 deg. in the die, holds the 
| Straight wire or tapered rod. A re- 





is warranted by the improvement of’ sure, when all lines of business in| volving Split collect, which can be 


| CURRENT PRICES Of FAQS Se eee 


AUBURN—4-eyl. 2 











Standard see” 
2 Coupe ...745'5 Cabriolet 895 
5 Brougham . .795 § Phaeton 945 
> Sedan ...., 845 7Sed. (136 W. B.).945 
AUBURN—8-cyl. 127 W. B. 
Custom Dual Ratio 
2 Coupe 895.5 Phacton 1c a5 
5 Brougham 945 Speedster 1095 
§ Sedan 995' Sed. (136 W.B.).1095 
5 Cabriolet .1045 
AUBURN—#-cyl. 127 W. B. 
salon Models 
5 Brougham 1195'5 Phaeton 1345 
5 Sedan 1245 Speedster 1345 
5 Cabriolet 1295 
AUBURN—Il2-cyl. 155 W. B. 
Standard Modcls 
2 Coupe : 1145'5 Sedan 1245 
5 Brougham 1195 
AUBURN—I2-cyl. 153 W. B. 
Custom Dual Ratie Models 7 
2Coupe . 1295'5 Cabriolet ......144¢ 
5 Brougham ....1345'5 Phaeton 1495 
5 Sedan .1395\|Speedster 1495 
AUBURN—12-cy!. 127 W. B. 
Salon Models 
5 Brougham .1695'5 Phaeton 1845 
5 Sedan 1745|Speedster 1845 
5 Cabriolet 1795 
AUSTIN—t-cyl. 75 W. B. 
Business Coupe 275.Roadster .. 305 
Spl. Business Coupe ; 315 
Coupe 295/Sub. Coupe 375 
BUICK—8-cyl. 119 W. B. 
33-50 Series 
2 Coupe . .995'5 Coupe 1064 
Special Co ipe 1030: Con. Coupe 1115 
Sedan . ..1045 
BUICK—8-cyl. 123 W. B. 
35-60 Series 
Special Coupe..1,270:\Con. Coupe 1,365 
Sedan 1,310!Con. Phaeton 1 585 
5 Coupe .1,310 
BUICK—8-cyl. 130 W. B. 
33-80 Series 
Sport Coupe 1,495'Con, Coupe 1,575 
5 Coupe .1,240'Con. Phaeton 1,845 
Sedan . 1,570 
BUICK —8-cyl. 13% W. B. 
23-00 Series 
5 Coupe ... -1,785!7 Sedan 1,955 
5 Sedan ..1,805'7 Limousine 2.055 
5 Cl. Cpl. Sedan.1,820 
CADILLAC V-8—f-cyl. 134 W. B. 
Series 355-C. Body by Fisher 
2Coupe . .2,695/2 Conv. Coupe 2,°45 
2 Roadster 2,795 
CADILLAC V-8—8-cyl. 110 W. B. 
Body by Fisher 
5 Sedan 2,895'7 Sedan 3,045 
5 Phaciton ..2,895'7 Imperial 3,195 
5 Coupe .. ee. 2,895'5 A.W. Phaeton .3,395 
5 Town Sedan. .2,995) 
CADILLAC V-8—8-cyl. 140 W. B. 
Body by Fleetwood 
5 Sedan .. .3.295'5 Town Cab. 3,995 
7 Sedat ’ .3,44517 Town Cab 4,145 . 
7 Limousine ..3,645'7 Lim. Brough.. .4,145 
c ADILLA!? V-12—12-cyl. 154 W. B. 
Series 830-C. Body by Fisher 
2 Coupe .. 3395/2 Conv. Coupe. ..3,545 
2 Roadster .. 3,495 
CADILLAC V-12—12 cyl. 140 W. B. 
Body by Fisher 
5 Sedan 3,595|7 Sedan 2.745 2 
5 Phaeton 3,595,/7 Imnerial 3.895 
5 Coupe 3,595'5 A.W. Phaeton 4,095 
5 Town Sedan. .3.695 
CADILLAC V-12—12-cyl. 140 W. B. 
Body by Fleetwood 
5 Sedan .3,995'5 Town Cab 4,695 
7 Se dat i ...4,145'7 Town Cab . 4,845 
7 Limousine ....4,545!/7 Lim. Brough.. .4,845 
CADILLAC V-16—l6-cyl. 140 W. B 
Series 452-C. Body by Fleetwood 
5 Sedan . .. 6,250/Town Cabriolet 
7 Sedan .6,400 ‘(Opera Seats) .6,850 
7 Limousine .6,600!'Town Cabriolet. .6,850 
!7 Lim. Brough.. .6,850 
CHEVROLET—6-cy!l. 107 W. B. 
Standard 6 
2 Business Coupe.445|2-4 Coupe (R.S.)..475 
5 Two-dr. Sedan. .458) 
CHEVROLET—6-cyl. 110 W. B. 
Master 6 
Sport Roadster -485|Sport Coupe ......5 35 
Coupe sa ", .4551Se dan... 565 
EN EPS 515!Cabriolet .565 
PRSCtON 2.000000 .08d 
CHRYSLER—6-cyl. 117 W. B. 
2 Business Coupe.795!5 Sedan . soee aed 
4 Brougham ..... 795|4 Con. Coupe .....885 
4Coupe (R.S.)...83555 Con. Sedan 1,055 
CHRYSLER—4%-cyl. 120 W. B. 
Royal Eight Models 
2 Business Coupe.945)4 Con. Coupe. 1,035 
2-4 Coupe (R.S.).985|5 Con. Sedan....1,195 
DIO. ncccnnces 995 
CHRYSLER—%8-cyl. 126 W. B. 
Imperial Eight Models 
2-4 Coupe (R.S.} 5 Coupe. .1,425 
DENES ochasene 1/395 5 Con. Sedan... .1,595 
5 3edan a ha Avg ee 


CHRYSLER—8-cyl. 146 W. B. 

Custom Imperial 

5 Cl — Sedan. 2,895/2-4 Ton. Road...3,295 5 

7 Se : .... 4.99515 Phaeton ..... 3,395 

7 Sed Le imous. .3,295 

CONTINENTAL—4-cyl. 1101's W. B. 

Beacon Models 

2 Roadster .355|/2-dr. Sedan 380 

Coupe 380\4-dr. Sedan 395 


CONTINENTAL—6-cyl. 107 W. B. 
Fiver Models 


Roadster 450\2-dr. Sedan . 510 
Coupe .490'4-dr. Sedan 535 
CONTINENTAL—6-cyl. 314 W. B. 
Ace Models 


(R.S.) 725'De Luxe Sedan 815 


Sedan . 745 


DE SOTO—6-cyl. 114% 
Standard Models 


Coupe 
Stand 


Ww. B. 


2 Business Coupe.695|2-4 Coupe (R.S.)..735 
5 Brougham . 695'5 4-dr. Sedan. 765 
DE SOTO—6-cyl. 114% W. B. 
Custom Models 

5 Spl. Brougham. .725|2-4 Con weuge 
2-4 Cust. Coupe | «R.S.) stg 
iP.s.) .....79015 Con. Sedan . 975 
5 Sedan an 835 
DODGE—6-Cyl. 115 W. B. 
D. P. Models 
2 Bus. Coupe (5 5 Salon Brougham 


wire wheels, (5 Chrome Steel 


R.M }) : ...595 Spoke Wheels, 

5 2-dr. Sedan (5 . Be, Bel scceveses 685 
Wire Wheels, \2-4 Conv. Coupe 
R. M.) .......630; (5 Wood Wheels, 

§ 2-dr. Sedan (5 D. BED oscsccee 695 ; 
Wood Wheels 2-4 Conv. Coupe 
R. M.) kee 635; «(5 Wire Wheels, 

2-4 Coupe ‘R.S.) PEE.) ccccascves 695 
(5 Wood Wheels, 5-4 dr. Sedan 
R. M.) ..640| «5 Wood Wheels, 

5 Salon Brougham | 1 F. W.) .......709 
5 Wood Wheels, 2-4 Conv. Coupe (5 
R. M.) ........660| Chrome Steel 

5 Salon Brougham | Spoke Wheels, 

(5 Wire Wheels, | R.M.) ...... 720 
R. M.) ..660 2-4 Conv. Coupe (6 

2-4 Coupe (R. S.) Wood Wheels, 

(5 Chrome Steel S . Watecvcace 725 
Spoke Wheels, 2-4 Conv. Coupe (6 
R. M.} ; ..665| Wire Wheels, 

2-4 Coupe i(R 's ' | 2P. W.) caeesuee 
(6 Wood Wheels, (5 4-dr. Sedan (6 
2 F. W.) .,....670' Chrome Steel 

2-4 Coupe (R.S Spoke Wheels, 

(6 Wire Wieels mst ARS -T4l 
2 FP. W.) 670/5 De luxe Salon 


| Brougham (6 
Chrome Steel 
Spoke Wheels, 

1 OP. W.deee 


~ 
~ 


DODGE—8-cyl. 122 W. B. 
D. O. Models 
-4 Coupe (R. S.) {5 4-Dr. Sedan (6 
16 Wood Wheels, | Wood Whe-ls, 2 
2 F. W.) 1150) F. W.) .....-..3180 
5 Coupe (6 Wood |5 4-Dr. Sedan (6 
Wheels, 2 F Chrome Steel 
Ww.) 1186 Spoke Wheels, 
By & Aer 1220 
ESSEX—6-cyl. 106 W. B. 


Terraplane Standard Models 


2 Roadster . 425'4 Coupe (R. S.'. 535 
2 Coup . 48515 Sedan 555 
) Coach .. 505 
USSEX—6-cyl. 106 W. B. 
Terraplane Special Models 
4 Roadster £25|5 Sedan 595 
5 Coach - 545 4Con, Coupe 595 
4 Coupe (R.S.)...570 
ESSEX—8-cyl. 113 W. B. 
Terraplane Eight Models 
2 Roadster ; .665\4 Coupe (R.5.) 655 
2 Coupe .615|5 Sedan... 675 
5 Coach .615/4 Con. Coupe 695 
FORD—4-cyl. 112 W. B. 
Model 46 
2 Roadster .425/2 DeL Goupe, 5 
2 Coupe 3 win....440| windews ......490 
2 Coupe 5 win....440/5 DeL Phaeton ,..495 
5 Phaeton ...445'5 DeL Tudor 
2-4 Road. (R.S.).450!| Sedan ......... 500 
5 Tudor Sedan ..450/5 Fordor Sedan...510 
2-4 DeL Roadster .460\2-4 DeL Coupe (RS! 
2-4 Coupe (R.S.) | 3 windows ..... 515 
3 windows ....465\2-4 DeL Coupe 
2-4 Coupe (R.S.) | (R.S.) 5 win.,.£15 
5 windows ....465)2-4 Cabriolet .....535 
2DeL Coupe, 3 14 WiSbOFIA 2... cccce 545 
windows ...-4905 DeL Fordor 
| Sedan ..... .560 
FORD—V-8. 112 W. B. 
Model 40 
Roadster .....0- 475|De L. Phaeton... .545 
CN aa ae 490|\De L. Tudor ..... 550 
PREG os ca0see 495|Fordor ....... . 560 
Tudor Sedan .500/Cabriolet ..,..... 585 
De L. Roadster..510/Victoria ...... - 805 
De L. Coupe .-540/De L. Fordor ....610 
FRANKLIN—6-cyl. 118 W. B. 
Olympic Models—Series 18 
SMOGAR sevcecse Coupe ..1500 5 


1385|4 Conv. 
2 Coupe 1385 


FRANKLIN—6-cyl. 132 W. B. 
Series 16-B 


pectations are perhaps best summed | 


swiveled, holds the die while being 
cut. The approach angle, the re- 
duction area, and the bearing are 
; cut at one setting of the die in the 
|chuck to assure concentricity of all 


Dodge factory right now has our| diameters. 


Except in the case of small diam- 
eter dies, the relief angle also is 
cut in the same setting. All of the 
angles and the bearing Can be cut 
with a straight rod or wire except in 
the Case of very small dies, where a 
tapcred rod is advantageous... When 
a tapered rod is used for cutting the 
various angles, one tapered rod will 
cut any desired angle in the die up 
to 45 deg. Since the revolving and 
oscillating tapered rod is in constant 
contact with the surface being cut, 
grooves are impossible. 

Final polishing and rounding of 
edges of the die angle junctions is 
accomplished with a charged flex- 
ible wire held firmly in the upper 
and lower spindles. A split collet 
for a 2 in. diameter casing is fur- 
nished. 

Dimensions: Width, 16 in.; depth, 
21 in.; height, 30 in.; net weight, 
210 pounds. 


CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE 
NEWS BRING 


DAILY 
RESULTS 





NASH—8-cyl. 133-142 W. B. 


Ambassador Twin Ignition Models 





BLANKING MACHINE 


For blanking hacksaw blades and 
similar articles, R. H. Brown & Co., 
New Haven, Conn., has developed 
an automatic blanking machine. It 
is belt-driven, but can be mo- 
tor-driven if so desired. Stock 
ranging from 0.010 in. to 0.031 in. 
thick and from 8 to 15 in. wide by 
24 in, long can be handled. 


The machine will hold 200 sheets 
of 0.025 in, thisckness at one setting. 
Sheets are loaded by hand and are 
automatically fed to jaws which 
carry them through the blanking 
operation. Speed of the machine is 
110 to 120 r. p.m. The carriage re- 
turns and automatically picks up 
another sheet, all scrap being re- 
— automatically from the ma- 
chine. 


All cams and clutches in the ma- 
chine are made of steel, hardened 
and ground, and the carriage is 
ball-bearing equipped. Thrust 
bearings are provided in the table. 
All parts likely to wear are hard- 
ened and ground. The table has an 
adjustable feed and also can be ad- 
justed to different sizes of stock. 
The gauge at the shears can also 
be adjusted to the different widths 
of blanks required. 


PLYMOUTH—6-cyl. 107 W. B. 
Standard Series 














5Sedan ........ 1935|Oxford Sedan ..1995 2-4 Coupe (R.S.) 1545/5 4-dr. 4- window 2Stan. Coupe....495/2-4 Spt. Cp. (RS) .525 
Club Sedan 1985'7Sedan ........ 2135 5 4-dr. 6-window | Brovgham 1820 52-dr. Sedan ..,.505/5 Sedan ..........5 545 
FRANKLIN—12-cyl. 144 W. B. Sedan ..... ..1575'5 4-dr. Conv. [2-4 Con. Coupe. ..565 
Series 17 2-4 Conv. Road..1645| Sedan ........ 1875 PLYMOUTH—6 cyl. 112 W. B 
5 Sedan _.. .2885!7 Sedan _.,.2985 5 Victoria ...... 17857 4-dr. Sedan ...1955 De Luxe Series 
5 Club Brough. ..2885'7 Limousine ies © Sar. & vrs ia 4-dr. Limou....2055 9 coupe 495]5-4 dr Sedan.... 575 
5 ;  mm—— MRE tcc esses a 5 2- dr. Sedan . * 
GRAHAM—6-cy, 113 W. B. OLDSMOBILE—6-cyl. 115 W. B. 2-4 Coupe (83 Bal ~4 Cony. Coupe. 595 
2c i s ana 7 aaan, s 195 Business Coupe...745|5 Sedan .......... 825 PONTIA 
2 Gane n'a’) ’ "708 4 Go an c re = OO BOONE ces0s 00s 745'Conyv. Coupe...... 825 » Roadst C—8-cyl. 115 W. B. 
oupe ° .* onv. Coupe ...835 Touring Coupe...775'Touring Sedan... .855 5 Scar me 0990's 585/2-dr. Tour. Sedan .675 
GRAHAM—8-cyl. 119 W. R. Sport Coupe ..... 780! Sies, "Genes Seale as ae ae 
2 Standard Models OLSMOBILE—8-cyl. 119 W. B. 4Co RS). 670} es SOON. ge2i ns = 
POO onccsencs 845|5 Sedan .. 895 \ 9 upe (R.S.)...670) 
ic e RB) 9514 C “2 Business Coupe. a UN. 04.0% sn cee 925 R ~14 
oupe (R.§ . B95 on. Coupe --935 5 Coupe ......... 5!Conv. Coupe ..... 923 "s- cyl. 11712 W. B. 
GRAHAM—8-eyl. 123 W. B. Touring Coupe.. “B78! ‘Touring Sedan... -955 stan. sedan) ante 
Custom Models Sport Coupe ....880| Stan. Coupe ..... OOslElite aaeoe ee 1090 
2Coupe ........1045|5 Sedan 1095 PACKARD—38-cyl. 12744 W. B. a . Coupe..i iElite Con. Couve. 
4 Coupe (R.S.)..1095 SEE cccces -2150Coupe Sedan... .2190 om aan aa . — 
HUDSON—6-cl. 113 W. B. BOOED iccceess 2160'Coupe Roadster. .2250 Seouks ote” B. 
Super-Six Models PACKARD—8-cyl. 136 W. B. Stan. Sedan ....1745|Elite Sedan ..... 1845 
2 Bus, Coupe 695/5 Phaeton 765 SOOO 5 3640666 2350!5 Coupe ......... 2440 Stan. Victoria...1745/Elite Victoria 1845 
B Coach Pe. -**“epsisSedan  ......2.763 BenReton «..... 2370\7 Sedan -....... 2445 Stan. Coupe ...:1745/Elite Coupe ....:1845 
2-4 Coupe (R.8.)°735/2-4 Con, Coupe... 845 Club Sedan .....2390/Con. Victoria... .2780 ROCKNE—6-cyl. 110 W. 5B. 
HUPSON—8-cyl. 119 W. B. 7 Touring ....:. 2399|Con. Sedan .....2899 5 Coach onaees joes on 
conch  nndard_ Right Models . PACKARD—8-cyl. 135 W. B. 2Coupe ... ..:, 38514 Conv, Roadster... 
5 Coach ’ 975| 5 Sedan aged oe Super Eisht Medel D . +++-585:4 Conv. Roadster. .675 
2-4 Coupe 995'2-4 Con. Coupe.. 1145 5 Sedan pe ug ode 2750 ON. Soscccead 615/5 Conv. Sedan... .695 
. Mie me a CUMCORURSEEOD B06. 00054 8% ce 806.0 oO ROCKNE—6- . ui 
Se ae mA B. PACKARD—S-cyl. 142 W. B. De oe Models” ” 
: j igh Super Eight Model § Coach ..... 63014 C 5 
5 4-dr. Touring {§ Club Sedan .1350 9 ’ ee OUPE nesesesees 665 
on ® 12507 Sedan 1350 COUPE «+. .-.+-s 2780/7 Sedan .........5 3990 2 Coupe ... - -630/4 Conv. Roadster. .720 
6 Breuahaw 1350 ; P Coupe Roadster.2870/5 Spt. Phaeton...3150 5 Sedan 660|5 Cony. Sedan ....740 
5 8 » toe 5 Phaeton ...... 2890|7 Limousine .....3280 STUDEBAKER—6-cyl. 117 W a 
HUPMOBILE—6-cyl. 1°21 W. B. Club Sedan .....2975'Conv. Victoria. ..3440 7 Series 6-56 . . B. 
ition. 995/ Victoria 1060 5 Coupe ........ 2980'Cony. Sedan..... 3590 , 
2-4 Coupe (R.S.).995' Cabriolet 1995 5 Tourer .......2980) 4 Soups oe -— : aoe. Soden . 008 
= = ee ere . s 
HUPMOBILE—8-cyl. 122 W. B. ° PACKARD-—i3-o7), 163 W. B 4 Roadster 915! Brougham -.~, 1020 
Coupe 1195! Victoria 1260) 2 ND 5 s500neee 3720!5 Coupe ......... 3890 5 Sedan 91514 R Cc me 
5 Sec cae -99** teen Mateiniat 1295 5 Phaeton - -3790/Spt. Phaeton ....4090 5 St. Reais eres Rosa on, 
. , reese sees Coupe Roadster. bea oa Cont. Victoria. ..4490 : oadster ...... 1020 
HUPMOBILE—8-cyl. 126 W. B. 5 Sedan .... 50. Brougham ...... 915/5 Regal Sedan. ..1020 
) AS 3860'Conv. Sedan 4650 > Regi Cc 4 
5 Sedan ........ +3068 Victoria .- 1510 Club Sedan . 3880} 4 Regal Coupe: ‘see 5 a al Con, 1190 
Coupe . 1445! Cabriolet -1545 PACKARD—12-cyl. 147 W. B. STUDEBAKE:! ' ' a eeeoeee 
LA SALLE V-8—8-cyl. 130 W. B. PEMAR: cc. 4085/7 Limousine ..... 4285 Sa TW. & 
Series 345-C. Body by Fisher PACKARD—1?2-cyl. 147 W. B. : Coupe 1000/5 Regal St. Regi 
5 Sedan . -2245/2 Conv. Coupe . .2395 Custom Models 4 Coupe °../////1050|, Brougham .°...1180 
2 Coupe ..2245|5 Town Coupe '2395 5 Spt. Phaeton sevel tte con 6570 > St. Regis 5 Regal Sedan...1180 
‘ " aie . 5875 etrich) “a eee 
LA SALLE, U-0--8-0r8. 136 W. B. Sta. Coupe Formal Sedan ‘ eongnam +++ Ma Con. Sedan.....1195 
ody by Fisher (Dietrich) ....6000| (Dietrich) ....70004 Gea pocasiar ioao|* Regal Con. 
5 Town Sedan . 2495/7 Imperial .2645 Con, Victoria |A. W. Cabriolet Nee eee eeeeteee 0s 000 sSaR® 
7Sedan ........ 2495 (Dietrich) ....6070} “(Le Baron) ...7000. ese: Coupe... 1t08/4 Regal Con. 
LINCOLN—1°-cyl. 136 W. B. Con, Runabout lA. W. Town Car SS). SNPs. «+ edan .........1300 
2 Roadster 2700 9 Con. Roadster (Dietrich) .-6085, (Le Baron) ..7000 STUDEBAKER—8-cyl. 125 W. B. 
4 Phaeton ......3000| (R. S.) .......3200 PIERCE-ARROW—38-cyl. 130 W. B. Fresigent 8-88 
Town Sedan ....3100!7 Touring .......3209 Standard sodele 4 Coupe ........ 1325/4 State Con. 
2Coupe . "3100/7 Sedan - ‘**"3399 2.Club Brougham {5 Sedan ......... 2575 5 St. Regis Roadster ......1490 
5 Victoria 3900'7 Limousine 3359 (Trunk on rear) 2385/5 at Peete: .2695 Brougham ....1385/5 State Sedan....1490 
5 Sedan ........3200 PIERCE-ARROW—8-cyl. 136 W. B. & Gag. Roadster. 1208/6 Con. Sodan. ... 1548 
4Phaeton (with | Salon Motels edan ......., 1385/5 State Con. 
Tonneau Cowl Club Brougham EN 66 sigan. 740 ‘ State Coupe...1430) Sedan .........1650 
and w ind- sai’ (Trunk on rear) 2550/5 Club. "Sedan 2860 i 1490 
shield) .......: 2 PIERCE-ARROW—38-cyl. 139 W. B. Rees 
LINCOLN—12-cyl. 145 W. B. Standard Models STUDEBAKER—$8-cyl. 185 W. B. 
iemasan 400'2 Coupe VHOGKG. scccsces 2850/7 En. Dr. Lim, ..2975 President 8-92 
7 Touring :.... 4300) (Judkins) 5000 PIERCE-ARROW—8-cyl. 139 W. B, 4 Coupe ........ ae State Sedan ..1790 
ee 6 oc sssa 4300' Berline (Jud- Salon Models 5 St. Regis 7 Sedan ......... 1835 
4 Town Sedan | kins) (2 and 3 TOR nscasaas 3015|7 En. Dr. Lim. » 3140 4 ee ae vo Sedan oo Se 
(2 window) -» 4400' window) ...... 5500 PIERCE-ARROW—12-cyl. 136 W. B. 5 Sedan oaaster 168517 OES. ooo oe 
4 Town Sedan * Lipousme 1236 Standard Models 4 State Coupe...1730/5 StateCon. 
(3 window) ...4400 «Willoughby! ..5700 5 Club Brougham |5Sedan ........ 2975 5 State St. Reis | Sedan .... 1960 
4 ppestes. _— Pe tirannt gree (Trunk on rear) 2785|5 Club Sedan ....3095  Brougham.....1790|7 State 
a i€ . 7 nat . . a 8 Oe e 
and Wind- Sed. Limousine PIERCL-ARROW—12-cyl. 139 W. B. 4 State Con. Limousine . -2040 
shield) ...... ieee! ‘(Judkins ares 5800 1236 Standard Models— Roadster ..... 1790 
5 Sedan .. 4500'5 Con. Sedan TOOGAS . cikcnewa 3250/7 En, Dr. Lim. Pe yf) STUTZ—6-cyl. 12714 Ww. B. 
2 Con. Posdster (Dietrich) . .6100 SIERCE-ARROW hort. a W. B. LAA Models 
(R. ) (Le 15 Cab. (Brunn) 242 Custom Models is 
Baron) .......4500 ‘(Semi or Non- 5 Club Brougham (S Tourer .....00. 3950 3 Goune isa sO0tis Come, Soden. e. a 
7 Sedan 4000 Col) .. .....6900 (trunk on rear)3650'5 Spt. Phaeton 2 Coupe :.... , "19951 a 
7 Limousine 4800'7 Brough am. YN Ores 3785) (ton. windsc’ n)4150 2 ite ae Dee z 
2 Coupe | (Brunn) 6900 2-4 Coupe (R.S.).3785'5 Club Berline STUTZ—8-cyl. 13442 W. B. 
(Dietrich) ....4900) Panel Brougham Con. Coupe Road- | (trunk on rear)4150 SV-16 Challenger Series 
(Willoughby) ..7000 5 seer i S.)...3900'5 Con. Sedan > SSeaee ae aaa areo\Cabriolet” Coupe, 280 
: a = ub § § COGAN ...seeee } . 
MARMON—16-cyl, 145 W. B “lub Sedan sol (trunk on rear)4200 5 Cause [772 °.: 2780/Torpedo Sp'dster.2980 
i ate SS Scand 4825/2 Con. Coupe 4975 “ o o Club Sedan . -2880) 
ao Seatis onan iar,  PIERCE-ARROW—12-cyl. 142 W. B. Soo 
5 Cl. Cpl. Sedan .4925 £ Con, Sedan.... .5075 1212 Custom Models ad ee as LW. & 
»£029,¢ Con, 5 7Sedan ........3985'7 Tourer ........ 4250 SV-16 Challenger Series 
5 Coupe ......+.. 4925'7 Limousine 5175 a By. Dr.’ Lim’) 4250) 7 MOGGO oi esiics 3245|Cabriolet Coupe. . 3445 
nase oor iY v. B. PIERCE-ARROW—12-cyl. 142 W. B. 7 Limousine 3445) aor Sedan. . .3495 
5 4-dr.4-window  |2-4 Coupe (R.S.)..745 1247 Custom Models os 17 ont, 38006 W. 
ae. end Cede ee MN os susan: 4295/5 Club Berline DV-32 Challenger Series 
Pep ~~ lg ain 35| Sedai 745 9 Club Sedan (trunk on rear)4600 5 Coupe ........ 3195/5 Club Sedan .. .3580 
- PO weeeeeees 429 edan ...++. 749 “ ‘(trunk on rear) 4400! 5 een qneenees 3480/Cabriolet Coupe. .3680 
“Standard Eight Models, PIERCE- IP a W.B. 2 Speedster ..../38601 
2 Coupe agiesees 830'5 £4. 6-window on CEN ss cesas 4535'Town Brougham STUTZ—8-cyl. 145 W. B, 
Sed 830/2-4 Co “R's. .g45 7.0. Dr. Lim. ..4800| (small % win- DV-32 Challenger Series 
AN ceeeceres 2 Zoupe S.).. Con. Victoria dows) ‘Brunn) 6700 PMG  .4sscuce 3945/7 Limousine .....4145 
12-4 a Road.. 900 “(re Baron) ...5200/Town Brougham Cabriolet Coupe.4145|5 Conv, Sedan ..4195 
NASH—8-cyl. 121 W. B. Coupe (metal back) | (large % win- WILLYS—4-cyl. 156 O. A.* 
2c Special tst-4 'Modeis RS.) ..1015 (Le Baron)...5300)_ dows) (Brunn) 6700 2 Coupe oo ecMBlAGedem: —sscssasas 445 
I 965] oupe )..1915 Coupe (leather iTown Car (sta- | Sed 475 
5 4-dr. 4-window |2-4C Road. ..105 4 Coupe ..425|Custom Sedan ..: 
F. ele on. | 08 55 back) (Le Ba’n)5600, tionary rear 4 Custom Coupe..445/4 Con, Roadster. ..475 
Town Sedan ..975 5 2-dr. Conv. Club Sedan (Le |. quarter) - . o ° 
5 4-dr. 6-window | Sedan ....... 1095 “ Biron) ....... 5700| (Brunn) ...... WILLYS—6-cyl, 174 0. A. 
Sedan ......++- 1015 Con, Sedan (Le {Town Cabriolet 2 Stan. Coupe....595|Custom Sedan ...675 
NASH—8-cyl. 1°98 W. B. MONS. <n aenas 5700; (collapsible Custom Coupe $1675] 
Advanced Twin Ignition Eight Models Con. Sedan with rear quarter) _— 
SOONDO isecssis 1255|2-4 Cony. Road..1395 partition (Le (Brunn) ...... *O, A.—Overall length of chassis instead 
2-4 Coupe (R.S.).1275)5 Victoria ....... 1395 Baron) ....... 6100'En. Dr. Brougham of wheel base. 
4-dr. 6-window |5 4-dr. Conv. En. Dr. Limousine (limousine front) Pye yeed 
Ne errrerers Serres 1575 (Le Baron) ...6200| (Brunn) ......72i (Recent price changes in bold face) 
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